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‘3-D’ consignee truck terminal built with an eye on tomorrow . 


A McGRAW-HILL PUBLICATION 
THIRTY-FIVE CENTS 











on VERTICAL 
or HORIZONTAL unes 


BRODIE BIROTOR METERS ARE READILY 
ADAPTABLE TO ALL PIPING NEEDS 


Meter operates with equal efficiency and accuracy in any 
position 
Counter can be mounted for easy readibility regardless of 


meter location 


Double case construction permits meter to be supported by 
vertical line, or may be bolted to wall or girder 


Versatility of application allows Brodie BiRotors to be used in 
a widest range of installations 


@ 45° angle counter adaptors 
@ 360° swivel counter adaptors 
@ Elbcw counter adaptors 


@ Counter extensions 


Meter installed below 45° angle counter adaptor pro- 


Standard meter may be installed 
loading rack deck with vides t, ec i ver- 


pact, in vertical line below eye level, 
rigid counter extension tical line installation for easy with counter mounted for maxi- 
and swivel adaptor. Counter counter reading. mum visibility. 

may also be used directly on 

meter or elbow extension 





Write today for more complete details on Brodie Meters for 
vertical or horizontal line installations. Request Bulletin No. 635. 


Bropie 


RALPH N. BRODIE CO., INC. » ALVARADO & WEST 137th AVE., SAN LEANDRO, CALIFORNIA, U.S.A. 


MT. VERNON, N.Y. CHICAGO 5, ILL. DALLAS, TEXAS SEATTLE 9, WASH. LOS ANGELES 22, CALIF. 
550 Se. Columbus Ave. 59 E. Van Buren 167 Parkhouse St. 271 9th Ave. N. 5401 E. Shella Street 


REPRESENTATIVES WITH STOCKS AND SERVICE FACILITIES IN ALL PRINCIPAL CITIES 





INTERNATIONAL LUBRICANT CORPORATION 


New Orleans, La 


Manufacturers of Quality Lubricants 
AVIATION + INDUSTRIAL » AUTOMOTIVE « MARINE 
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Takes ONE LOOK to "Realy Keow... 
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It’s important to know at all times— 
what's going on . . . as well as what’s 
going through ! 


You'll find OPW “VISI-FLO” Sight | 
Glass Indicators a trustworthy visible 
means of alerting you as to rate of flow, 
viscosity, color of liquids, clarity and 
purity of product. 

Whether it’s entrained solids, gasoline, 
oil, water or even orange juice . . . 
“VISI-FLO” accurately shows you .. . 
helps you to insure protection against 
line stoppage . . . helps maintain uni- 
formity, a high standard of product 
quality, and an even continuity of 
production. 

From plain type to magnetic indicating 
type, the complete “VISI-FLO” line 
represents every application possible— 
vertical, horizontal, screwed end, 
flange type, with or without propeller. 
Manufactured in types for application 
fie ap eal. polnag or for pres a 
— ; 











Contact your oil equipment jobber for specific 
recommendations or Write for Bulletin F-6-N. 


2735 Colerain Ave. @ Cincinnati 25, Ohio 
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Petroleum 


Behind Our Headlines 


This is the time of the year to 
look ahead—and that’s what we are 
doing, planning a raft of information- 
packed and value-jammed issues of 
NPN for 1954. 

Here’s a sampling of some of the 
things coming during the next few 
weeks: 

—A series of articles spelling out 
—for jobbers—the fundamentals of 
proper estate planning. 

—The resulis of NPN’s semi-annual 
motor oil ratio survey. 

—How, by bending pipe, a ter- 
minal operator sped up installations 
and saved money on fittings for trans- 
fer lines connecting his oil storage 
tanks. 

—Our first follow-up report on the 
results achieved so far by the Lloyd 
Felker Co. in its pioneering venture 
of selling lubrication to motorists on 
a contract basis. 

—How an Independent refiner has 
set up a program for selling through 
jobbers. 

—A report on the formula used by 
a major company to plan additions to 
its fuel oil storage capacity. 

—A situation on the current status 
of the competition for markets be 
tween oil and natural gas. 

—How an Independent operator 
controls product flow from the ter- 
minal outward. 

—A timely discussion of the rela- 
tive merits of a “tough” or “easy” 
policy on extending credit to farmers. 

Our only New Year's resolution: 
to make more like the above a steady 
diet for NPN readers in 1954. 


—Herbert A. Yocom 
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Mobilubrication PF Nobitgas 


“My Clalional Cash Register 
reduced losses *720 a year... 


repays its cost every 11 months!” 


“As my business increased in vol- 
ume, my cash and stock shortages 
began to mount,” says Mr. Duggan. 
“T was frankly unsuccessful with all 
my efforts to reduce these losses until 
I installed a National Cash Register. 
*‘When I did, three things happened 
almost immediately. First, my cash 
and stock shortages were-reduced to 
a minimum. Simply by checking the 
register I can tell what was sold and 
how much was paid for it. 


“Second, I began to get accurate and 


complete records of sales by classifi- 
cations. With such information I 
could ‘pin point’ any irregularity. 

“And third, National’s many auto- 
matic features, make it easier and 
quicker for me to do my bookkeep- 
ing, which saves money in overtime. 


‘““My National paid for itself the 
first year and is now adding a good 
sum to my annual profit. I’m con- 
vinced that a modern National is a 
wonderful investment for any service 
station.” 


THE WATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 
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MODERN DUGGAN’S SERVICE, 
Hutchinson, Kansas, handles 
an increased volume of busi- 
ness safely and efficiently with 
a Class 200 National Cash 
Register. 


MR. 0. S. DUGGAN reports that his 
National Cash Register has eliminated 
mistakes in addition, and helped him 
maintain a close check on cash and 
charge sales. 


How much will a National Sys- 
tem save you? Your nearby 
National representative can 
show you right in your station 
how you can get protection 
that saves money, information 
that makes money. Call him 
today! 
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AHEAD OF THE NEWS 


Station Labor Fight—Petroleum Marketers Assn. of 
Texas plans to help the Texas Service Station Assn. in its 
battle to avoid the unionization of station employes. The 
marketers will hold about 10 meetings throughout Texas in 
the next 30 days to discuss the threat. Both the CIO and 
the AFL have tried to organize station employes in the 
Port Arthur area. 


Refinery Lines Up Crude—The new refinery Great 
Northern Oil Co. plans to build near St. Paul, Minn., now 
has an assured supply of crude oil. Plans are “moving for- 
ward” for a start on construction early in the spring. 
Completion is expected by late 1955. A 10-year supply of 
medium-gravity Saskatchewan crude (20,000 b/d) has been 
committed to the refinery by Socony-Vacuum Exploration 
Co., Woodley Canadian Oil Co. and Southern Production 
Co. A substantial part of the refinery’s product output will 
be sold under long-term contracts. On Feb. 1, William J. 
Carthaus, manufacturing and distribution vice president of 
Deep Rock Oil Corp., will resign to become president and 
a director of Great Northern. 


Aid in Station Sales—Sunset Oil Co. says that Union 
Oil Co. of California helped in financing of Sunset’s recent 
purchase of Craig Oil Co. (Sunset got 18 Craig stations 
in the East San Francisco Bay area.) President Dave 
Sterling of Sunset comments: “Union Oil gave me assistance 
in exercising my option for the recent purchase of Craig 
Oil Co. by a temporary advancement of funds until the 
financing arrangement could be completed. However, no 
changes in marketing policies or management are involved.” 


Oil-Military Liaison — Military Petroleum Advisory 
Board probably will be re-established when Petroleum Ad- 
ministration for Defense passes from existence early in 
1954. The board would serve as a link between the military 
and the oil industry. Other PAD duties (oil planning and 
statistical work) would be assumed by the Oil and Gas 
Division of the Interior Department. Defense Secretary 
Wilson has already given his approval to a new 
MPAB, noting that the former board gave “invaluable 
assistance” to the military in the pre-PAD days. The 
changes may be made about March 1. 


Layoff Charges Refuted—Oil men are striking back at 
charges of Oil Workers International Union that employe 
layoffs in September increased 100% while oil industry 
profits increased sharply. National Petroleum Assn. points 
out that the layoff increase in oil refining was merely from 
0.1% in August to 0.2% in September—a “normal” reduc- 
tion in the working force for summer. The association also 
notes that total employment in oil refining rose to 210,700 
in September of this year compared with 208,600 in Sep- 
tember, 1952. 
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Private Brand Boost—An Independent refiner in the 
Southwest thinks premium gasoline will reach 96 octane 
(Research) early in 1954—and that this will be a boon to 
private brand station operators. He points out that the 
smaller refiner, unable to meet the gasoline quality require- 
ments of the big buyers, already is turning more and more 
to the buyers who think of price first, and quality second. 
This will increase the gasoline supply available to private 
brand stations. 


Gas Heat Advances—Oil heat men can expect to see 
1,221,000 more homes burning gas this heating season, if 
predictions of gas utility companies come true. The gas 
men also expect to add 1,200,000 more home-heat cus- 
tomers in each of the 1954-55 and 1955-56 heating seasons. 
Gas utilities report they gained 1,090,000 new house- 
heating customers last winter—bringing the nationwide 
total to 11,750,000. 


Gasoline Vapor Trap—An engineer on the West Coast 
has come up with a plan to halt gasoline vapor loss while 
auto tanks are being filled at stations and while gasoline 
trucks are being unloaded dt stations. Goal is to help fight 
smog in the Los Angeles area. Secondary hoses attached 
to the filling hoses return vapors to the supply source 
(underground tank or truck tank). The equipment has not 
yet been produced, but diagrams showing details have 
been presented by Engineer Charles Mackintosh to Los 
Angeles City officials. Equipment would cost about $30. 


Demand Forecasts Attacked—The petroleum demand 
forecasts made by the Bureau of Mines are under fire again. 
National Oil Marketers Assn. has urged Secretary McKay 
to end appropriations for the forecasts. It has previously 
blasted the role of the forecasts in the oil conservation 
system. It now wants McKay to “look into this matter 
personally, and put an end to federal activity that aids in 
circumventing our antitrust laws.” 


TBA Budget Plan—A large oil marketer in the Southeast 
is thinking seriously of offering to dealers a TBA budget 
selling program. 


Oil Probes Active—“About 10%” of the Justice De- 
partment’s attorneys are now working on oil cases (in- 
cluding antitrust charges against seven big oil companies 
on the Pacific Coast). Also, the Federal Trade Commission 
is investigating major oil company operations, looking for 
evidence of “exclusive dealing” practices. These develop- 
ments have been revealed in letter from DJ and FTC to 
Paul Hadlick, general counsel of National Oil Marketers 
Assn. 


For more Ahead of the News > 
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— SANTOPOID 33 


Field experience has proved Santopoid 33 
an ideal additive for compounding gear 
lubricants to meet the demands of both high- 
speed passenger car and high-torque truck 
and bus operation. 
And Santopoid 33 offers an important extra 
—its foam-inhibitor content. Santopoid 33 
contains a stable anti-foam agent that 
retains effectiveness over long periods of 
storage. Enough stable anti-foamant is pres- 
ent in Santopoid 33 so that the final gear- 
lubricant blend is permanently protected 
against foaming in service. 
For more information on this versatile 
additive, write today to MONSANTO 
CHEMICAL COMPANY, Organic Chemicals 
Division, 800 North Twelfth Blvd., 
St. is 1, Missouri. 

Santopoid: Reg. U.S. Pat. Off. 


MONSANTO 


(HEM VS Py \ST S 
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AHEAD OF THE NEWS 





Gasoline Load Limit—More cities may restrict gasoline 
hauling on streets now that the Denver City Council has 
put a 1,500-gal. limit on the amount of gasoline, chemicals 
and other flammable liquids that may be transported on 
Denver streets. Oil companies had asked for a 3,500-gal. 
ceiling, but city safety officials won out with their 1,500-gal. 


proposal. 
6 


‘Detroit Case’ Puzzle—Legal experts are surprised the 
Chicago Circuit Court of Appeals hasn’t disposed of the 
petition by Standard of Indiana, asking the court to remand 
the “good faith” case to the Federal Trade Commission for 
a rehearing. In view of FTC’s objections to having the case 
returned, the legal observers felt sure the court would dis- 
miss Indiana Standard’s petition. It may do so yet. That 
will mean the court itself will make a ruling on the case. 


NPC a Target—There may be trouble brewing over the 
National Petroleum Council’s independent status (NPC has 
an oil industry chairman). Some government officials are 
unhappy over the alleged light treatment given by NPC to 
the government’s request for a study of a “super-inch” pipe 
line to the East Coast. If the issue of preferential treatment 
for NPC is raised, some veterans in the Justice Department 
will again take up the budget against NPC. This would put 
Attorney General Brownell on the spot. He recently turned 
down Commerce Department plans for similar independent 
councils in steel and other industries. 


Call for Tankers—Massachusetts Senator Saltonstall 
thinks the U. S. oil tanker fleet should be extended and 
modernized, to protect “national security.” He thinks the 
country needs strategic materials from overseas, and that a 
“substantial portion” of our imports and exports should be 
carried by U. S. vessels. He has asked for “full co-opera- 
tion” between shippers and government in expanding the 
tanker fleet. 


NPN Staff 


Station Boom Down Under—Oil companies in Australia 
are making big plans for station expansion. Together they 
will build more than 1,000 new service stations in the near 
future. Many will be patterned after popular California 
designs and will use American ideas on station equipment 
and service. The Australian expansion in gasoline marketing 
follows the introduction of one-brand stations. 


LPG Sales Push—Distributors of liquefied petroleum gas 
will get a powerful advertising assist in the early months 
of 1954. The Liquefied Petroleum Gas Information Service 
expects to reach an aggregate readership of 117 million 
with its new round of advertising (slated for February, 
March, April and May). Campaign theme will be “better 
living for sure—with Dependable LP-Gas.” The new series 
of ads will appear in 52 national, sectional and state maga- 
zines. The campaign will mark the completion of the first 
four years of advertising by the LPG industry. Merchan- 
dising kits with samples of local promotional materials 
(for tie-in with the national program) will be mailed to 
more than 11,000 LPG marketers in early January. The 
campaign is co-sponsored by the Liquefied Petroleum Gas 
Assn., the Natural Gasoline Assn. of America and the Gas 
Appliance Manufacturers Assn. 


* 
Call to Federal Aid—Senator Douglas (D., lll.) wants 
the excise tax cuts slated for April 1 to take place on 
schedule. This would mean a drop in the federal gasoline 
tax from 2¢ to 1.5¢ per gallon. Mr. Douglas thinks there is 
some “danger” of an economic slump. He believes an easing 
of consumption taxes is one way to forestall any recession. 


. 
‘Tidelands’ Law Firm—Government officials see little 
chance that the U. S. Supreme Court will approve suits 
challenging the constitutionality of the tidelands legisla- 
tion. They say that U. S. has been made an “indispensable 
party” in the case. An! they note the Supreme Court for 
more than a generation has dismissed similar attempts to 
tie up funds Congress has directed to be paid to the states. 
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W. C. HIDLAY SUSTAINED QUALITY | C. ©. WALGRAN 


President & Treasurer, Hidlay Oil Co., Inc. Secretary & Treasurer, Beyer & Fortner, Inc. 
Bloomsburg, Pennsylvania AND 5 3 RV I GC 7 Lewisburg, Pennsylvania 


THOMAS WALKER A. H. SPRAGUE 
President, Walker Oil Products, Inc. President, Glens Falls Distributing Co., Inc. 
Yonkers, New York Glens Falls, New York 


MORRIS DOLINSKY JAMES THOMAS LAROU 
President, Standard Cycle & Auto Supply Co. President & Treasurer 


Winsted, Connecticut Jimmy’s Gas Stations, Inc. 
Auburn & Lewiston, Maine 


2 yes WATER ASSOCIATED OIL COMPANY is happy to salute, here, six 
of its respected associates . . . and independent distributors. 

Several of these outstanding businessmen have been associated 

. . . " ! 

OIL COMPANY with Tide Water Associated for more than a qaite of a century! 

. These independent businessmen typify, we think, “The American 


Way’ of devoted service to their communities. We are proud to have 
had such pleasant associations with them for so many years. 


TIDE WATER 
“=7gS = ASSOCIATED 
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WASHINGTON 


Many Factors Snag Price War Probes 


When a gasoline price war breaks 
out, someone usually hurries to the 
Federal Trade Commission or the Jus- 
tice Department seeking an investiga- 
tion. The agency thus approached 
usually acknowledges the request and 
says it will look into the matter. That 
is about as far as it goes. 


There are several reasons for this 
lack of enthusiasm on the part of both 
the FTC and DJ. 

First, price-cutting as such is not 
illegal. Any merchant can give away 
his products as far as FTC or Justice 
is concerned. To interest either of 
these agencies, there has to be some 
evidence there was a conspiracy to fix 
prices, or there has to be a show of 
price discrimination. That is, there 
must be some proof that a supplier is 
favoring one of his outlets over an- 
other competing firm. 

Second, the agencies usually find 
that by the time they get an investiga- 
tion started, the price war is over and 
everything is back to normal. This 
makes it difficult, they say, to build a 
case because those who had lodged the 
complaints are now willing to let the 
whole thing drop. 

Still another factor plays a part, too, 
rightly or not. That is the tendency of 
some staff members to feel that they 
are doing the consuming public a bad 
turn if they launch an investigation 
during a price war. 

This is their philosophy: If we start 
an investigation, the price war prob- 
ably will stop quickly. That means the 
motorists will not be able to get “bar- 
gain” prices any longer. So, they rea- 
son, to give the poor motorist a break 
let’s just let the price war run its 
course. 

“What do you think the citizens of 
a community would think if we were 
to rush into their town to start an in- 
vestigation and cause the price of gaso- 
line to go back up 5¢ a gallon?”, one 
agency official asked. 

That may seem to be a strange basis 
for a decision on whether to investi- 
gate or not to investigate, but it’s a 
political fact of life. 

Incidentally, there is no clear-cut 
line between FTC and Justice insofar 
as this type of investigation is con- 
cerned. It is more or less a question 
of who gets there first. 


Oil and the Dumping Law 


Oil imports may eventually become 
involved in the sizzling battle that ap- 


pears to be shaping up over liberaliza- 
tion of the anti-dumping act of 1921. 

Bringing the fight to a head now are 
imports of Swedish rayon. They have 
been suspended since last June, pend- 
ing a finding by the Treasury Depart- 
ment on whether anti-dumping tariffs 
should be imposed to protect the 
domestic industry against injury from 
imports being sold at less than “fair 
value.” 

The importers claim that the 32- 
year-old statute is out of harmony 
with current attempts to expand world 
trade. They have asked the President’s 
Foreign Trade Policy (Randall) Com- 
mission to recommend liberalization of 
the law by requiring the Treasury De- 
partment to go beyond the factor of 
domestic injury and consider foreign 
trade policies. 

The importers also want the “freeze” 
authority limited, pointing out that this 
could put U.S. and foreign companies 
out of business even though it is even- 
tually found that there has been no 
violation of the dumping law. Another 
real sore point is the “star chamber” 
proceedings authorized by the act. The 
Treasury holds no hearings or other- 
wise permits the importers to present 
their side of the case—in fact, doesn’t 
even reveal the nature of the dumping 
charges being investigated. 

The rayon importers, for example, 
only can assume that the Treasury is 
investigating a “fair value” violation 
based on the fact that prices of im- 
ported rayon here have dropped below 
prices in several exporting countries. 
The importers say they have an ex- 
planation but nobody to explain it to. 

Chemicals’ Fight—Leading the fight 
against any changes in the tough 
dumping law will be the now power- 
ful U.S. chemical industry. It was this 
industry that originally sought the pro- 
tection of the law during the post- 
World War I depression when I. G. 
Farben slashed prices as much as 30% 
on U.S. shipments in an attempt to 
smother competition here. 

The oil industry is not now directly 
involved in the brewing battle over the 
dumping law. But some attempt to re- 
sort to the statute may come if domes- 
tic producers and the coal industry 
again get beat down by Congress on 
the import quotas. 

The coal industry, in fact, has 
harped continually about the “dump- 
ing” of residual oil but, so far as is 
known, has not yet sought a Treasury 
Department investigation. 


By NPN Washington Staff 
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At your age! 


If you are over 21 (or under 
101) it’s none too soon for 
you to follow the example of 
our hero, Ed Parmalee 
(above) and face the life- 
saving facts about cancer 
as presented in our new film 
“Man Alive!’”’. You’ll learn, 
too, that cancer is not un- 
like serious engine trouble 
—it usually gives you a 
warning: 

(1) any sore that does not 
heal (2) a lump or thicken- 
ing, in the breast or else- 
where (3) unusual bleeding 
or discharge (4) any change 
in a wart or mole (5) per- 
sistent indigestion or diffi- 
culty in swallowing (6) per- 
sistent hoarseness or cough 
(7) any change in normal 
bowel habits. While these 
may not always mean can- 
cer, any one of them should 
mean a visit to your doctor. 
Most cancers are curable but 
only if treated in time! 

You and Ed will also learn 
that until science finds a 
cure for all cancers your 
best “insurance” is a thor- 
ough health examination 
every year, no matter how 
well you may feel—twice a 
year if you are a man over 
45 or a woman over 35. 

For information on where 
you can see this film, call us 
or write to “Cancer” in care 
of your local Post Office. 


American 
Cancer 
Society 





PETROLEUM INDUSTRY INDICATORS 
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NPN PRICE AVERAGES* 
Refinery Terminal 

(¢ per gal.) 

Week Week Week 
Ended Ended Ended 
Dec.28, Nov.30, Dec.29, 

1953 1953 1952 

12.15 12,31 11.34 

10.29 10.34 9.94 

8.96 8.98 8.53 
4.26 4.16 3.44 


Gasoline 
Kerosine 
Distillate 
Residual 
4 principal 
products 9.21 
Lube oil 17.39 
Crude at well 
(per bbl.) $2.83 


* Weighted average price, prin- 


9.27 
18.26 


8.48 
20.90 


$2.83 $2.56 
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[0D> WEEKLY PETROLEUM STATISTICS «arp 


Primary Stocks 
Finished and unfinished gasoline (thous. bbl.) 
Distillate fuel oil (thous. bbl.) 
Kerosine ((thous. bbl.) 
Residual fuel oil (thous. bbl.) 
Crude oil—B. of M., 1 week earlier (thous. bbl.) 
Refinery Activity 
Crude runs to stills (thous. bbl. daily) 
Foreign crude included (thous. bbl. daily) 
% of refinery capacity operated 
Refinery Output 
Gasoline (thous. bbl.) 
Kerosine (thous. bbl.) 
Distillate fuel oil (thous. bbl.) 
Residual fuel oil (thous. bbl.) 


Crude Supply 
U. S. crude oil production (thous. bbl. daily) 
Crude oil imports (thous. bbl. daily) 
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CID) MONTHLY MARKET TRENDS 
Petroleum products in secondary storage (thous. bbl.) 
Exports of crude and refined products (thous. bbl.) . . 
Average station gasoline price, ex tax (¢ per gal.) 
Gasoline consumption (million gal.) 

Service station building permits (number) 
Passenger cars—factory shipments (thous.) 
Trucks and buses—factory shipments (thous.) 
Automotive replacement tire shipments (thous.) 
Replacement battery shipments (thous.) 

Oil burner shipments (thous.) 


cipal markets. 





Dis 
1953 154 
w 


Week 
Ended 
Dec. 19 
1953 


Week 

Ended 
Nov. 21 

1953 


Week 

Ended 
Dec. 20 

1952 


153,586 
123,444 
32,389 
49,975 
277,410 


145,193 
133,439 
36,028 
50,494 
284,932 


131,017 
105,884 
28,652 
48,504 
271,784 


6,918 
564 
87.3 


7,066 
621 
90.9 


6,928 
574 
93.5 


24,084 
2,521 
10,220 
8,281 


24,710 
2,312 
10,622 
8,253 


23,497 
2,942 
10,583 


6,154 
689 


Year 
Ago 


57,900 
12,043 
20.06 
4,050 
392 
404 
113 
4,574 
2,874 
85 


Previous 
Month 


52,468 
11,191 
21.79 
4,419 
449 
533 
89 
4,438 
2,707 
80 


Latest 
Month 


54,889 (Sept.) 
11,664 (Oct.) 
22.11 (Dec. 1) 
4,252 (Sept.) 
449 (Oct.) 
362 (Nov.) 
77 (Nov.) 
4,246 (Oct.) 
2,853 (Sept.) 
95 (Aug.) 
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SUPPLY AND DEMAND 


Sees Stocks Trouble—If the present 


build-up continues, gasoline stocks 
may become troublesome by spring, 
warns Olin Culberson, of the Texas 
Railroad Commission. With stocks 
increasing in volume to offset reduc- 
tion in light fuels, and with con- 
tinued warm weather, he doesn’t 
expect there will be any improve- 
ment in the unbalanced situation 
that exists, notwithstanding reports 
of considerable reduction in crude. 
He points out that between Nov. 30, 
1952, and March 31, 1953, there 
was added to gasoline storage over 
33,000,000 bbl. Two years ago, the 
increase for the same period was 
about 38,000,000. If we should 
have the same additions between 
now and March 31, gasoline 
stocks would be 183,000,000 to 
188,000,000 bbl. He doesn’t see 
any prospect in sight to relieve the 
surplus. 


Runs Steady—With crude runs to 


stills at U.S. refineries almost sta- 
tionary in the week ended Dec. 19, 
gasoline, kerosine and distillate fuel 
oil output was reported down by 
API. Residual fuel alone rose. 
Crude oil and condensate produc- 
tion averaged 6,248,100 b/d—up 
22,700 b/d from the previous week. 


U.S. Output Dips— For the first 


time, U.S. crude oil production in 
1953 was under the rest of the 
world combined. Summarizing the 
industry's activities, API President 
Frank M. Porter calculated world 
production (including Russia and 
its satellites) at 4,755 million bbl. 
U.S. accounted for 49.7% of this 
total, 2,363 million bbl. Domestic 
demand for all oils set a record for 
the 11th consecutive year. It was 
up 4.6% over 1952. 


Imports Drop—A decline of 10,400 


b/d in U.S. imports of crude oil 
and products is reported by API 
for the week ending Dec. 19, as 
compared with the previous week. 
California imports dropped from 
19,100 b/d to zero, while east of 
California imports rose 8,700 b/d. 
The U.S. total was 1,085,600 b/d 
vs. 1,096,000 b/d for week of 
Dec. 12. : 

Fear Drop in Avgas—As a result of 
cancellation of Orders 3 (alkylates) 
and 4 (tetraethyl lead) by PAD, 
military sources expect a “substan- 
tial reduction” in available aviation 
gasoline. There are already indica- 
tions of conversion of alkylates to 
motor gasoline. This, with the re- 
duction of TEL content and con- 
sequent build-up of alkylate content 
to keep up octane ratings, could 
affect supply. 








How to keep informed on the 


part of 


your business 


AT YOUR FINGER TIPS, issue after issue, 

is one of your richest veins of 

job information — advertising. 

You might call it the “with what” type — 

which dovetails the “how” of the editorial pages: 
Easy to read, talking your language, geared 
specifically to the betterment of 

your business, this is the kind of practical 

data which may well help you do a 

job quicker, better — save your company money. 


Each ‘advertiser is obviously doing 

his level best to give you helpful information. 
By showing, through the advertising pages, 
how his product or service can benefit you 
and your company, he is taking his most 
efficient way toward a sale. 


Add up all the advertisers and you've got 

a gold mine of current, on-the-job information. 
Yours for the reading are a wealth of data 
and facts on the very latest in products, 
services, tools . . . product developments, 
materials, processes, methods. 


You, too, have a big stake in the 
advertising pages. Read them regularly, 
carefully to keep job-informed on the 
“with what” part of your business. 


McGRAW-HILL PUBLICATIONS 
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Specify these dependable Wheaton Valves for posi- 
tive action, automatic closing of tank outlets in case 
of fire. Leakage is prevented by use of a composition 
plunger disc and floating stem for even seating. 
Valve seat is sufficiently far from threads to prevent 
distortion which might result from improper tapping 
of the tank flange. Full flow is assured by large port 
ee tank flange threads a pipe size larger 





Cntdenee! 


LEAK-PROOF INSTALLATIONS 
EASIER MAINTENANCE 
POSITIVE AUTOMATIC CLOSING 





oo 


i} 14) 


vii am! ate | 


TYPE 100 — Furnished with hold-open type fuse 
trip lever or straight wrench held open by cable 
and fusible link. 


TYPE 101 — Features hold-open type fuse trip 
lever which closes the valves in case of fire, and 
theft-proof locking device. 





Famous for Quolity Sint: 1892 
VALVES © FAUCETS * JOINTS + VENTS 


COUPLINGS * LOADING ASSEMBLIES. 
EIGHTY PAGE BROCHURE SENT ON 
REQUEST; ASK FOR CATALOG NO. 61 


In Canade: EMPIRE BRASS MFG. CO. LTD., LONDON, ONTARIO 


| In England: BRASS MFG. CO., TERMINAL BLDG. CROYDON 
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GOVERNMENT 


Representative Reed 
House Ways and Means Committee 
head, he’ll have most to say in Congress 
about taxes oil will be paying 


National 


Representative Wolverton 
Just returned from overseas, he may have 
questions for the oil industry to answer 
on operations abroad 


Petroleum News 


December 30, 1953 


Senator Malone 
Senate spokesman for trade “protection- 
ists” and vocal chairman of the Interior 
subcommittee on mineral resources 


Imports Will Top Congress Oil Battles 


An pa ye fight over oil imports, fueled by a violent inter- 
it 


industry sp 


» looms large in what promises to be the “heaviest and 


hottest” session of Congress in several years. 


Pressure also is mounting: 


—For the federal government to turn over gasoline taxation to 


the states. 


—For increases in oil industry taxation. 
—For extension of minimum wage regulations affecting oil 


jobbers. 


The list of touchy oil measures on 
the agenda also includes a bill to le- 
galize “good faith” as sufficient pro- 
tection against prosecution under the 
Robinson-Patman Act for alleged price 
discrimination against purchasers, and 
a drive to increase Sherman Antitrust 
Act fines. 

Another congressional investigation, 
this time of oil industry activities gen- 
erally, is on the fire too. 

Congress convenes Jan. 4. 

Imports Most Vital—The oil im- 
ports question is far and away the 
most important to the industry. It is 
deeply imbedded in the coming battle 
over trade policy and will attract in- 
tensive congressional attention. Any 


major change in governmental policy 
would drastically alter the worldwide 
supply-demand marketing structure. 

Preliminary Battles—The initial 
skirmishes are being fought in these 
sectors: 

President’s (Randall) Commission 
on Foreign Economic Policy—The 
Eisenhower Administration is pinning 
its hopes on this group for a trade 
program that will fit Administration 
ideas, yet attract past congressional 
critics. The group, which will make 
its report early in March, has been 
specifically requested to consider the 
oil imports dispute and almost surely 
will refer to it in the report. As of 
now, the group appears to be leaning 
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toward relatively “liberal” trade ideas 
and probably will endorse, in the 
main, previous findings of the Paley 
Commission and the Bell Committee. 

Senate Banking (Capehart) Com- 
mittee—Basically, this group—and its 
120-odd member advisory panel com- 
posed of oilmen and others—is check- 
ing into the overseas investment phase 
of our foreign trade policy. But its 
recommendations must cut across a 
wide range of general trade questions, 
including many with a direct appli- 
cability to petroleum, such as currency 
convertibility, expropriation guaran- 
tees, etc. It probably will be difficult 
for the committee to avoid referring 
to oil imports, at least by implication. 
Its report must be filed by the end of 
January. 

Senate Interior Fuels (Malone) 
Subcommittee—Engaged for several 
months in hearings on Western Hemi- 
sphere minerals resources, this group 
will undoubtedly act as a “balance 
wheel” against the other two studies. 
Senator Malone set out from the be- 
ginning to prove that it was unwise 
in time of war for the U. S. to depend 
upon Middle East crude oil or oil 
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GOVERNMENT 





Representative Heselton 
He wants oil industry regulation from 
well to pump and closer inspection of the 
Interstate Oil Compact Commission 


supplies from other far distant sources. 
He also is convinced that the domestic 
industry is being harmed by the cur- 
rent imports rate and would like to 
see Congress again take full control 
of the tariff reins, with the Reciprocal 
Trade Agreements Act out. In addi- 
tion, Senator Malone wants to see 
import duties tied to the cost of pro- 
duction. The theory is that the U. S. 
standard of living should be protected 
by levying a sufficiently high tariff 
on imported goods to make up the dif- 
ference between high U. S. and low 
foreign labor costs, etc. His report 
will favor a strongly “protectionist” 
approach. 

Import Bills Pending—Several bills 
designed to curb petroleum imports 
still are pending from the first session, 
including the Simpson Bill in the 
House and the Carlson Bill in the 
Senate. Backed primarily by the coal 
industry and the independent oil pro- 
ducers, these measures or variations 
of them undoubtedly will be pushed. 

As of now, there is a good chance 
that the issue of specific commodity 
imports, oil or otherwise, will become 
submerged in the over-all trade policy 
fight. The real battle probably will 
occur over abandoning or amending 
the reciprocal trade program. 

Basic Trade Idea—The basic idea 
would appear to be a return to Con- 
gress of its close control over tariff 
changes. Control would center more 
firmly in one agency, most likely the 
Tariff Commission. 

A decision of such basic nature 
would. also affect oil imports. 

The National Oil Jobbers Council 
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Representative Simpson 
This Pennsylvania Republican will lead 
the fight again in the House for restric- 
tions on oil imports 


passed up a chance to appear at the 
Malone Subcommittee’s oil hearings, 
preferring to conserve its ammunition 
for the real fight during the coming 
session. The descent of its representa- 
tives on Washington during the heat 
of the Simpson Bill battle last session, 
buttonholing individual members, tes- 
tifying before the House Ways and 
Means Committee, etc., was granted a 
large share of credit for sending the 
measure back to committee. A repeat 
of this performance, at the proper 
time, is expected. 

Generally speaking, the possibility 
of restricting imports, including oil, 
would seem stronger this session than 
last and opponents will have to ex- 
tend themselves to stop the drive. 

Other Oil Legislation—Here are 
some of the other legislative matters 
which will affect the oil industry: 

Good Faith—Bills have been intro- 
duced to write into Jaw the Supreme 
Court decision holding that “good 
faith” is sufficient protection against 
prosecution under the Robinson-Pat- 
man Act for alleged price discrimina- 
tion against purchasers. Other pro- 
posed legislation would void the high 
court’s ruling, generally barring good 
faith as a defense when the price re- 
duction impairs the competitive posi- 
tion of purchasers who do not receive 
it. The “Detroit Case,” in which the 
Supreme Court made its ruling, now 
is back in the hands of the lower 
courts for action. 

Meanwhile, the “new” Federal 
Trade Commission, under GOP con- 
trol, will be criticized by certain mem- 
bers of Congress for allegedly aban- 


doning its Robinson-Patman Act en- 
forcement duties. Chief critic will be 
Representative Patman (D., Tex.) who 
has threatened to introduce legislation 
abolishing the FTC unless it con- 
forms to his ideas of its functions. 
He also has introduced measures to 
reverse the Supreme Court’s “De- 
troit Case” decision. 


Antitrust — Also along antitrust 
lines, a bill passed by the House but 
yet to receive Senate consideration is 
a measure raising Sherman Antitrust 
Act fines from $5,000 to $50,000. 
There may be action in one or both 
houses on a proposal to ban quantity 
discounts and another to provide dis- 
cretionary treble damages in private 
suits arising from violations of the 
antitrust laws. 


Federal-State Revenues—Foremost 
issue here is the proposal to turn over 
to the states, primarily for highway 
use, the motor fuels excise tax field. 
Gasoline and Diesel motor fuels now 
are taxed at 2¢ per gal. by the federal 
government. These rates are due, by 
law, to drop back automatically to 
1.5¢ on April 1, 1954. There are clear 
indications that the Administration, 
for budget balancing reasons, will 
fight to retain the present rate and 
might even seek a higher tax of 2.5¢ 
per gal. In addition, a federal tax of 
6¢ per gal. on lubes and one of 4.5% 
of the amount charged on crude oil 
and products transported by pipe line 
are levied. Most of the states have 
endorsed the granting to them of sole 
authority to tax motor fuels and the 
proposal now is under study by the 
President’s (Manion) Commission on 
State-Federal Relationships. A sub- 
committee of the House Public Works 
Committee also is considering the mat- 
ter. Most observers agree, however, 
that the decision on giving the states 
exclusive rights in this tax field will 
not be made during this session. 


Taxes—Another White House scrap 
with House Ways and Means Com- 
mittee Chairman Reed (R., N.Y.) ap- 
pears to be shaping up. Mr. Reed evi- 
dently wants to herd through Congress 
as soon as possible one bill on which 
his committee has been working for 
months—a revision of the general 
tax structure to change exemptions, 
overhaul the depreciation rates, deal 
with double taxation on dividends, 
etc. Then he would like to follow up 
with a second measure on the corpo- 
rate tax structure and excises (includ- 
ing the removal of “inequities”). As 
of now, congressional sentiment seems 
to favor permitting the present 52% 

(Continued on p. 23) 
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Dealers Fight Back 
At Union Organizing 


Philadelphia gasoline dealers have 
wrested the initiative, at least for the 
time being, from the AFL Teamsters 
Union in the fight over the union’s 
efforts to organize service station em- 
ployes. 

Two lawyers and a private inves- 
tigator now are working for dealers 
outside the Petroleum Retailers of 
Philadelphia, which signed with the 
union in November. 

A decision in Philadelphia Common 
Pleas Court No. 5 was awaited this 
week on Amoco Dealer William B. 
Hughes’ petition for an anti-picketing 
injunction against Teamsters Union 
Local No. 596 and four individuals, 
including the new union’s officers. 

More than 100 of the rallying deal- 
ers had raised $2,600 to hire one of 
the lawyers and a private investigator. 
Without taking time to adopt a name 
for their organization, they had elected 
Officers and a steering committee. 

Union Reaction — Remarked the 
union’s business agent to one member 
of the new retailers’ group: 

“I’ve got a bear by the tail.” How- 
ever, added the union representative, 
Albert Teti: 

“If I step out, somebody else will 
step in.” 

Some station picketing by the union 
was continuing, but it was more or 
less without incident. Of late it has 
been confined to a single station. 

In addition to Mr. Teti, defendants 
in Dealer Hughes’ injunction suit in- 
cluded Edward S. Slysz and John 
Morano, described in the petition as 
president and organizer, respectively, 
of Local No. 596. The other defendant 
was described as John Doe and 
Richard Roe, also known as “Toot- 
sie.” 

Officers of the new retailers’ group 
are Gus Gammels, Socony-Vacuum 
dealer, president; Paul Rafferty, At- 
lantic dealer, vice president; and Sam 
Fosbenner, Esso dealer, secretary- 
treasurer. 


Station Workers Snarl 
Union Drive in Texas 


Service station workers in South 
Texas have given a cold shoulder to 
AFL and CIO efforts to organize them. 
So far, union activities have been con- 
fined to the town of Port Arthur. Even 
there the unions have signed up so 
few station employes that they haven't 
even tried to make demands on dealers. 

The CIO started the effort to or- 
ganize station workers in Port Arthur 
—then the AFL moved in. Both unions 


have been holding meetings for em- 
ployes, and reports are they have been 
poorly attended. 

Gordon Griffin, secretary of the 
Texas Service Stations Assn., says 
there is a good chance the unions may 
drop their efforts, at least for the pres- 
ent. 


Ruling May Affect Jobbers—A new 
ruling by the U.S. Supreme Court 
concerning National Labor Relations 
Board jurisdiction “could conceivably” 
affect some oil jobber and commission 
agent operations, according to oil at- 
torneys. In a suit involving a California 
automobile retailer charged with unfair 
labor practices, including discharging 
a worker for union activities and refus- 
ing to bargain on working conditions, 
the Supreme Court ruled the retailer 
falls within NLRB jurisdiction be- 
cause of “close ties” with the manu- 
facturer. 

The dealer contended that since it 
made its purchases of cars and parts 
in California and did his business 
there, he did not fall under NLRB 
jurisdiction, but the Court based its 
ruling on the fact that the manufac- 
turer held “sweeping control” over the 
retailer through direct dealer selling 
agreement. 

Attorneys pointed out, however, that 
jurisdiction depends on the extent of 
“control of the jobber or retailer by 
the refiner in the oil industry” and also 
said the ruling only upholds any single 
NLRB action and that NLRB plans to 
avoid “Jocal” cases whenever possible. 


Union Slaps Editorial—Replying to a 
Los Angeles Times editorial, the Oil 
Workers International Union (CIO) 
claimed it would have been derelict 
in its duties if it had not protested the 
setting up of an employe stock pur- 
chase plan by Richfield Oil, without 
union negotiation. The union said the 
Times editorial implied that employe 
stock savings plans are new and that 
the union has no right to bargain. A 
union spokesman said that four major 
companies have negotiated such plans 
with OWIU, and that Richfield is the 
only company to refuse. 


Taft-Hartley Act—A campaign to off- 
set pressure to weaken the Taft-Hart- 
ley Act is being urged by the National 
Petroleum Assn. In a letter to its mem- 
bers, the association said one of the 
most serious obstacles to preservation 
of the act is the apathy of businessmen. 
NPA recommends distributing explan- 
atory material and lining up speakers 
to explain the law at oil industry and 
other meetings. The association said it 
could supply material and help get 
speakers. 
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An Announcement 


Harry Lee Waddell becomes 
Publisher of NATIONAL PETRO- 
LEUM News on Jan. 1 and, on 
the same date, Herbert A. Yocom 
becomes NPN’s Editor. 

They succeed in these capaci- 
ties Warren C. Platt, editor and 
publisher of NPN since he started 
it in 1909. At his own request, 
Mr. Platt is retiring to a less 
active role in the direction and 
management of the petroleum 
publications with which he has 
been for so long identified. He 
plans soon to move from Cleve- 
land, Ohio, to Los Angeles, from 
where he will continue to serve 
NPN and its sister publications 
—Petroleum Processing and the 
Oilgrams—as Consulting Editor. 

Mr. Waddell has been Assist- 
ant Publisher of NPN since 
August 1. He joined the Mc- 
Graw-Hill Publishing Co. in 
1946 as Assistant Managing 
Editor of Business Week, later 
becoming Editor of Factory 
Management and Maintenance. 

Mr. Yocom joined NPN in 
1943 as Washington Editor and 
has been Managing Editor since 
December, 1951. 











Cold Wave Brings Hike 
In Degree Day Totals 


A cold wave spread over most of 
the nation last week—Dec. 13-19— 
bringing substantial increases in degree 
day totals. 

Season Sept. 1-Dec. 19 


East Coast 1953 
Boston 1272 
New York (a) _. 1087 
Philadelphia (a) 1033 
Washington 1127 

Average 1130 


Great Lakes 

Buffalo 1636 S3# 280 

Chicago 1484 1851 302 

Cleveland 1483 1747 55% 288 

Detroit 1529 1848 3# 279 

Toronto (a) 1715 1935 2153 282 
Average 1569 1859 286 


Midwest 

Denver 1636 1950 ‘ 198 

Minneapolis 1982 2415 364 

Omaha 1454 1922 262 
. Louis (a) 1091 1322 249 
Average 1541 1902 268 


West Coast 

San Francisco (a) 641 852 708 60 

Seattle (a) 1211(b) 1259 1367# 133 
Average 926 1056 1038 97 


Southeast 

Birmingham . 883 1027 886 210 

Charleston (a) 489 576 6486 141 

Nashville 1088 1275 1292# 250 

Raleigh (a) 854 1032 986 194 
Average 829 978 636 199 


(a) Readings at city offices. Readings in 
other cities taken at airport offices. 

(b) Includes weather bureau correction. 

# Normals based on revised norinal fig- 
ures. Other normals based on old normal 
figures. 
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TERMINALS 


SLEEK NEW BULK PLANT is last word in styling and expandable efficiency. Proud marketer finds . . . 


Terminal Answers Needs of Varied Trade 


Last word in Union of California’s bulk plants is a “3-D” ter- 
minal that has no expansion limitations—it can grow in three direc- 


tions as business demands. 


Tailor-made for the Romac Oil Co., West Covina, Calif., the 
terminal possesses some features new in Union’s terminals and also 
unusual in West Coast oil storage plants. 


Romac, one of Union’s prize con- 
signeeships, is headed by Don P. 
McFarland. (For story on his mer- 
chandising success, see Nov. 18 NPN, 
p. 46.) 

The plant was opened a few weeks 
ago, replacing an antique terminal 
which had become inadequate. Even 
the location of the old plant was made 
inconvenient by the shifting, spreading 
market. 

Serves Varied Trade—The $100,000 
Romac terminal is four miles from the 
old terminal in Covina, in a clearing 
surrounded by citrus orchards, a fast- 
rising housing tract and a railway line 
—and close by the rock quarries which 
are the big industry in the San Gabriel 
Valley. The terminal was designed to 
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serve business as diversified as that, 
for about 70% of Mr. McFarland’s 
437,000-gal. monthly volume is com- 
mercial. 

Before Romac joined them in 1951, 
Union’s volume in the area’ was less 
than 100,000 gal. a month, including 
the clipper-deliverd gasoline and bulk 
plant volume. Now it’s way over 
500,000 gal—the Romac volume plus 
its own direct-delivery business. 

New Features—Here are features of 
the West Covina terminal, or “market- 
ing station,” as Union refers to such 
installations: 

Size—It’s large to start with. Front- 
age is 250 ft. and the depth 170 ft., 
compared with a normal layout of 
200 ft. by 130 ft. 


Volume is more than 500,000 gal. 
a month compared with 300,000 to 
350,000 at average bulk plants. 

Expansion—There are four separate 
units: pumping facilities, warehouse, 


DE LUXE OFFICE is the latest in 
modern design and lighting 
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TAILOR-MADE TERMINAL is a “3-D” operation that offers no problem in expansion; it can grow in all directions 


office and tank farm. All units can be 
expanded in any or all directions from 
their present locations. 

“In all other bulk plants I’ve worked 
at, expansion was impossible,” com- 
mented Mr. McFarland. “Usually 
they’re built up in their existing space, 
and there’s no more room. So when 
you exceed the capacity of the plant, 
it’s necessary to move to another 
plant.” 

Spaciousness of the yard permits 
seven trucks to maneuver at one time 


without interfering with one another. 

Lube Oil Tanks — Five 1,000-gal. 
tanks set at one end of the warehouse 
platform hold motor oils. One benefit 
of this storage method is the saving of 
warehouse space that would be taken 
by that volume of oil in drums. 

Oil flows from the tanks by gravity 
to the buckets. In addition, there is 
a portable pumping unit with a 80 gal. 
per minute rate. 

A feature of Mr. McFarland’s dis- 
tribution is the handling of motor oils 


STEEL WAREHOUSE has capacity of 154 bbl. Dock is flanked by a pump battery and 
five 1,000-gal. bulk lube oil storage tanks at end of platform 
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in bulk instead of drums whenever 
possible to cut down on the expensive 
drum-handling and warehousing. Vol- 
ume ranges from a bucket order to 
filling storage tanks on customer 
premises. 

Warehouse Pump Battery — Five 
pumps on the warehouse dock are used 
primarily for customers who bring in 
their own drums. Five products dis- 
pensed are two grades of gasoline, 
Diesel fuel, solvent and kerosine. The 
flow rate is a maximum of 100 gpm. 


PUMP BATTERY used primarily for 
customers bringing own drums 
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FAST-LOADING RACK features latest type swing joints 


which facilitate loading of big rigs. Meters are on swivels 


Usually a Romac employe pumps 
the product for a warehouse customer. 
Occasionally, though, regular custom- 
ers serve themselves, giving the plant 
a semblance of “self service.” 

This is a significant part of the 
operation. In September, for example, 
Romac pumped 17,000 gal. through 
these meters, mostly to contractors. 

Loading Rack—The double loading 
rack is equipped with pumps and 
meters with a flow rate of 350 gmp 
compared with 200 gmp at other 
Union Oil plants, such as the Pasadena 
marketing station. The average pump 
is powered by a 3 hp motor; the West 
Covina pumps have 5 hp motors. 

This extra speed is a time-saver for 
the Romac operation. Romac’s 4,225- 
gal. semi-trailer can be loaded in 15 
minutes. 

Swivel meters on the rack can be 
read from several angles, and the latest 
type swing points have been installed 
on the pumps to facilitate loading. 

The rack is a steel structure with 
a ridge roof, grating on the platform 
and steel stairways. Handrails sus- 


{ 


STEEL GARAGE is a conventional Union Oil installation, 
with three overhead doors. Fog cabinet adjoins building 
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pended from each side of the roof 
serve as a safety support for men 
standing on tops of the truck tanks. 

Cleanliness Aids—The whole sur- 
face is paved with asphalt, making for 
cleanliness and neat appearance. 

Plenty of water pressure is available 
and there are 2-in. water lines leading 
to the grounds and }!-in. water lines 
for hosing the surface. A $300 me- 
chanical sweeper Mr. McFarland 
bought can brush the surface in 30 
minutes. 

White Tanks—The five main storage 
tanks (four 20,000-gal. tanks — for 
premium gasoline, kerosine, solvent 
and Diesel—and one 40,000-gal. tank 
for regular gasoline) plus the lube oil 
tanks, are painted white, instead of 
the customary aluminum color. 

Union’s engineers reported that this 
color deflects some of the heat, reduc- 
ing the evaporation rate. Besides, it 
enhances the looks of the tanks. 

Pump Manifold—aAll welded pipes 
have been used in the pump “mani- 
fold” area (there is no manifolding in 
this normally manifolded area). Pur- 


at other plants. A 4,225-gal. unit is filled in 15 minutes 


pose is to reduce the possibility of 
leaks. Cost is greater, but Union be- 
lieves it’s worth the difference. 

De Luxe Office — The palm-bor- 
dered, ornamental-stone office building 
was designed for this terminal by 
Stiles Clements, one of the top archi- 
tects of southern California. Though 
small, the building has smartness of 
styling that usually goes with a fashion- 
able country club. 

The building is constructed of blocks 
which are concrete but have the ap- 
pearance of brick. An architectural 
wing wall of stone creates the illusion 
of length. 

The floors are covered with asphalt 
tile, while acoustic tile covers the ceil- 
ing. The lobby floor has been surfaced 
with green slate, and the rest room has 
tile floor and wainscoting. 

Landscaping — Two Washingtonia 
robusta palms, a trademark of Los 
Angeles Basin, fly their fronds above 
the building. Other landscaping in- 
cludes a dwarf palm and a bed of 
subtropical flowers. 

Union Oil owns the terminal. 


GOOD HOUSEKEEPING around the yard is made easy by 
mechanical sweeper that does the whole job in half hour 


NATIONAL PETROLEUM NEWS * December 30, 1953 








TIRES—BATTERIES—ACCESSORIES 


Oil and TBA Must Work Hand in Hand 


Oil companies must go “all the way” in support of TBA, if they 
are to continue as important marketers of TBA products. Gulf Vice 
President H. G. Meador believes the TBA line should dovetail com- 
pletely into an over-all retail sales effort. 


To help achieve this objective, he suggests a continual flow of 
up-to-date information and knowledge to all levels concerned, in ad- 
dition to a “never-ending” training program. 


He stressed the need for closer co-operation and advance plan- 
ning on the part of both oil companies and TBA suppliers, if sales 


programs are to be successful. 


Pointing up the need for a closer 
interlocking of interests of those con- 
cerned, Mr. Meador, speaking at the 
Oil Industry TBA Group Convention 
in St. Louis last week, said there is no 
reason to differentiate between the in- 
terests of TBA and those of petroleum 
retailing. Through more or less natural 
causes, encouraged by the ambition to 
continually improve service in all re- 
spects, the petroleum industry has 
seized upon TBA and given it vigorous 
leadership. This has brought about 
keener trade competition which pro- 
motes lower prices for the buying pub- 
lic and improves service, he said. 

Moreover, he said, it has opened up 
wider opportunities for the distributor 
and dealer trade—the so-called small 
business that is a vital segment of our 
economy. 

“To my mind,” Mr. Meador said, 
“a TBA product line is a natural and 
logical sales companion to the petro- 
leum product line. At the service sta- 
tion, the customer can readily obtain 
complete, one-stop service. His wants 
and needs for his automobile and truck 
can, with the exception of major me- 
chanical needs, be satisfied.” 

Mr. Meador pointed out that 
through the years, vehicle owners and 
operators have come to expect this one- 
stop type of service. And the availabil- 
ity of one company’s products line aids 
in the sale of another line. 

That car owners want TBA in serv- 
ice stations is proven by the fact that 
service station TBA volume has shown 
a steady increase year after year. This 
has been to the mutual advantage of 
the retailers, the oil companies, the 
suppliers, and the manufacturers of 
TBA products. The successes, failures, 
problems and achievements in this par- 
ticular endeavor have been shared on 
a mutual basis. 

Improved Profit Potential—Profits 
are a definite part of the over-all retail 
picture. And profits from the sale of 


H. G. Meador 


TBA at the service station level are 
doubly welcome, he added. 

In the face of the rising cost of 
doing business all along the line, and 
with costs progressing steadily during 
the past several years, it has been im- 
portant to the oil industry that TBA 
has improved profit potential. 

TBA profits, said Mr. Meador, have 
helped take up the slack between high- 
er overhead and the resulting reduced 
profits, and have produced a healthier 
wholesaler and retailer. Good health 
from a profit point of view has far- 
reaching influences. lt promotes an ag- 
gressive sales attitude and improves 
dollar volume in all products and serv- 
ices. Turnover and closed operations, 
both of which are understandably 
costly, are reduced. Greater support 
for programs designed to further im- 
prove dealer volume and profits is 
brought about. Increased interest pro- 
motes better service and improved 
customer relations, he said. 

The revolutionary growth of TBA 
has become a most important factor, 
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he said, bringing with it some problems 
that can only be answered through 
time and experience. 

Mr. Meador expressed concern for 
the growing responsibility, mandatory 
upon the oil companies, to approach 
the subject of TBA with a more open 
and enlightened attitude. He said there 
is a great demand for oil people to 
overcome their reluctance to approach 
TBA in the right perspective and to 
accept the necessary attitude of respon- 
sibility. 

It was his opinion that if oilmen are 
to continue to be important marketers 
of TBA, they will have to, of necessity, 
make up their minds to go all the way. 
Anything less than 100% effort given 
to the TBA program as part of the 
over-all retail sales effort will not be 
enough. They cannot allow themselves 
to be lulled into the state of mind 
which presupposes that a sales pro- 
gram for the one line will auto- 
matically take care of the other line. 
That state of mind can only lead to 
reduced sales in both lines. There 
must be a community of effort devoted 
to both lines. Only then will the sales 
effort exerted on behalf of one line 
influence the successful sales of the 
other, he said. 

Certain problems have arisen as a 
result of the rapid evolutionary growth 
of TBA in connection with service sta- 
tion activities, such as planning new 
stations and revamping old units. 

In many instances, he said, the sales 
departments of oil companies have 
been faced with the problem of build- 
ing adequate facilities at increased 
costs for the handling and sale of TBA, 
or of incorporating TBA into an al- 
ready designed station at a minimum 
of cost, or of curtailing TBA activity 
at that particular location altogether. 
The toughness of such a decision can 
readily be understood, and Mr. Meador 
said he suspected that many times in 
the past the correct solution to the 
problem was not always put into effect. 

One-Track Thinking — “Historical- 
ly,” he said, “petroleum product sup- 
pliers and sellers are a peculiar breed 
of cats. It may be that the innate 
romance of oil, the risk-taking, the 
tremendous possibilities for success or 
failure, the very grandiose nature of 
the industry itself, has either blinded 
these suppliers and sellers, or at least 
has colored their thinking to such an 
extent that anything not directly con- 
nected with petroleum in make-up, 
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TIRES — BATTERIES — ACCESSORIES 





shape, or form is not to be seriously 
considered.” 

Mr. Meador said he thought that in 
some instances the acquisition, han- 
dling, and sale of TBA was forced 
upon some persons with little interest 
in it rather than being the result of a 
well-planned program. 


But he held that the trend in the oil 
industry is toward a more completely 
integrated program for both product 
lines. While the industry will continue 
to support an over-all activity designed 
primarily for the petroleum sales dol- 
lar, TBA will be bridged into the 
primary effort so that each will assume 
its correct relationship to the over-all 
picture. 


Mr. Meador had no formula for the 
percentage of effort required between 
the two activities, nor has he heard of 
one elsewhere. It would seem, how- 
ever, he said, that the industry should 
look more toward a better integration 
so that all endeavors are performed 
with the highest possible efficiency 
promising the best results. 

Mr. Meador said, “The entire field 
of TBA is highly competitive—a kind 
of competition that the oil industry is 
accustomed to and thrives upon. But 
it is up against competent professionals 
in the business who are not burdened 
with dual interests and responsibilities, 
and who can therefore place their en- 
tire energies in one direction.” 

In recognition of this factor, he 
said, there is a contingent responsibility 
to develop matching skills in the or- 
ganizations so that an aggressive at- 
titude will prevail. This calls for a 
continual flow of up-to-date informa- 
tion and knowledge to all affected 
levels and a never-ending training 
program. 


Sales Support Needed—As to the 
merchandising of TBA products, Mr. 
Meador said that TBA suppliers can 
aid the oil companies in special sales 
programs of TBA items. Suppliers 
should co-operate and plan with the 
oil companies a year in advance on 
such programs. Too much effort seems 
to be on a hit-or-miss basis. 

“For example,” he said, “spring and 
fall are real oil-selling times, and sales 
efforts are planned accordingly. It is 
very difficult to fit spur-of-the-moment 
TBA promotions into already planned 
oil selling campaigns. Both programs 
suffer heavily in the process. There 
should be more co-ordination and 
planning between the two industries. 
Again, the mutual benefit from such 
planning is obvious.” 

He pointed out that from time to 
time certain sections in Gulf’s market- 
ing territory are designated as major 
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marketing areas, and they undertake 
a planned marketing program in those 
sections. Stations are painted, refur- 
nished, or modernized. Local news- 
paper and radio advertising is utilized. 
Dealers participate in such intensified 
selling activities. They are encouraged 
to stock up on TBA items and aggres- 
sively merchandise these items during 
the course of the major market pro- 
gram. 

For many dealers the major market 
program is a get-acquainted sort of 
thing. There is reportedly much suc- 
cess with this type of program, and 
dealers report that much repeat TBA 
business is obtained through participa- 
tion in such efforts, he said. 

In addition to the assistance by oil 
companies to dealers through national 
advertising campaigns, the TBA in- 
dustry itself, through the comprehen- 
sive and intensive national advertising 
programs of its individual companies, 
is greatly aiding the oil industry in its 
sales programs of TBA, Mr. Meador 
stated. 

“The consuming public, through this 
company advertising, is made more 
TBA conscious,” he said. “It is given 
knowledge on specifications for, the 
purpose of, and use of TBA. And, 
most important, it is made aware of 
the necessity of keeping its own TBA 
requirements in mind. This makes the 
selling job less difficult and encourages 
the oil companies to follow up in their 
own selling programs.” 

Quality Stressed— Major oil compa- 
nies, when engaging in a complete 
TBA sales program, undertake another 
great responsibility, according to Mr. 
Meador. That is the responsibility of 
offering to the consumer the same high 
quality in their TBA lines as is in- 
herent in their petroleum product 
lines. 

“Research scientists and technicians 
will spend years in developing a par- 
ticular product and improving it to 
their satisfaction. Then, and only then, 
will it be offered to the consumer with 
the guarantee of its high quality. This 
holds true for all of the major petro- 
leum products,” he stated. 

So it is, he said, that when major 
oil companies undertake to market a 
TBA line, whether private brand or 
otherwise, they want to be certain of 
its quality and performance features. 
They have to be certain that it will be 
a fitting companion product for their 
petroleum line. 

As an example, he pointed out that 
at Gulf’s laboratory at Harmarville, 
Pa., and at other places where they 
operate, researchers are constantly en- 
gaged in testing TBA products. Spec- 
ifications are changed, materials are 


substituted, and the product under- 
goes extensive field testing until they 
are satisfied that its quality meets their 
exacting standards. Even then, con- 
trols are established on unit of produc- 
tion and purchase. 

This rigid research and testing, Mr. 
Meador said, benefits all parties con- 
cerned. Customer complaints are re- 
duced to a minimum, and inefficient 
producers of low quality products are 
forced to change their standards and 
produce items that can stand the test 
of quality competition. 

“Those in the oil business,” he said, 
“must give credit to the TBA industry 
and those supplying them with TBA 
products for contributing generously 
to progress. Suppliers have given the 
oil companies the benefit of their prod- 
uct and sales knowledge, and have 
helped considerably in transmitting 
that knowledge to important manage- 
ment, merchandising, and retail levels.” 


... in brief 


New Jack Display 


Automotive jacks for resale are be- 
ing promoted by Auto Specialties 
Manufacturing Co., St. Joseph, Mich., 
with a new floor display. It consists 
of a background piece of Masonite, 
with a bottom support and shelves. 

The display holds an assortment of 
six axle jacks, with space for one 
bumper jack. Jack handles are stored 
in back of the display. It is available 
without cost to dealers who order a 
minimum supply of hydraulic axle 
jacks. 


Holiday Package 


For the holiday season, Tide Water 
Associated Oil Co., Eastern Division, 
has made up an accessories package 
called “Twin-Pak.” It consisted of 4- 
oz. cans of Flying A household oil 
and lighter fluid, put up in a special 
holiday carton, with space for the 
dealer’s imprint. 


Tire Selling Tips 


Standard of Indiana has provided 
its dealers with a pocket-size leaflet 
containing some condensed hints on 
how to sell tires. It is printed on tough 
stock and varnished to make it last. 
Answers to the most common sales 
objections are given in the text, with 
suggestions on how to handle trade- 
ins, and how to sell a new tube after 
the tire sale is completed. It’s part of 
an effort to get dealers to talk up the 
tire, rather than sell on price. 
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No Installation Cost On Portable Grease Rack 


There is no installation or maintenance cost for this new, heavy duty, portable 
grease rack. The all-steel rack has a 6,000-lb. per wheel capacity and can accom- 
modate a 200-in. wheelbase. Weight is only 1,250 Ib. The new rack, designed 
for use as an “extra” or for stations where volume doesn’t justify installation of 
permanent equipment, is 28’2” long, 2°11” high and measures 5°11” from 
runner to runner. Newberry Equipment Co. 


High Lift Platform Truck 


A highly maneuverable motorized 
hand truck is available with platform 
lengths up to 60 inches. The high lift 
truck, which has a 4,000-Ib. capacity, 
will lift a loaded platform 120 inches 
above floor level. Two widely spaced 
heavy duty caster wheels provide 
side to side stability. The new model 
features compact size, light weight 
and easy operation. Yale and Towne 
Mfg. Co. 


Circle No. 1 on Reply Coupon 


Battery Tester 


Rubber protection is provided on 
a line of battery testers. This means 
that the entire movement, window and 
case are encased or surrounded with 
rubber protector. Franklin Trans- 
former Manufacturing Co. 


Circle No. 2 on Reply Coupon 


New Gasoline Pumps 


Two new Gilbert & Barker gasoline 
dispensing pumps have larger dials 
with greater illumination and increased 
accessibility for maintenance. The two 
models are similar except that one has 
inside extension hose. The other has a 
cable-suspended hose on the outside of 
the pump. Both units have a combina- 
tion pumping unit and air separator, 
new slip joint side panels which make 
hose replacement only a matter of 
minutes, and cast iron bases of the set- 
back type. Gilbert & Barker Manu- 
facturing Co. 


Circle No. 3 on Reply Coupon 


Resilient Suction Hose 


A new smooth bore suction hose 
recovers its shape after being run over 
or crushed. Wire has been eliminated 
from the red-covered hose and re- 
placed by a specially treated hard 
twisted cord. Sizes range from one to 
three in. inside diameter, with weights 
from 75 to 262 Ib. per 100 ft. Hamil- 
ton Rubber Mfg. Corp. 


Circle No. 4 on Reply Coupon 


Floor Scrubber Brush 


A new brush attachment for floor 
scrubbing machines can be changed 
in five minutes or less. Manufactured 
in two parts, an aluminum brush back 
and wood-back refill block, the brush 
can be discarded after bristles be- 
come worn by removing eight screws. 
Brushes no longer need to be sent 
out for refilling—a stock of refill 
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blocks can be kept on hand for use as 
needed. Refill blocks are made with a 
special laminate which does not warp 
or swell and resists chemical action of 
soaps and detergents. They are avail- 
able with a variety of bristles. Fits 
Hild Model “C” and “UC” floor 
scrubbing machines. Hild Floor Ma- 
chine Co. 





Circle No. 5 on’ Reply Coupon 


Reversible Power Ventilator | 


Capable of moving 1,000 cu. ft. of 
air per minute, as exhaust or intake, a 
new reversible power ventilator fits 
all standard windows and is easily 
adaptable. A simple control lever on 
the side of the protective grill reverses 
the fan instantly for use as exhaust 
or intake. The fan is built into a cast 
aluminum structure and supported by 
an all-steel frame finished in baked 
enamel. Chrom-Ever Co. 


Circle No. 6 on Reply Coupon 


Battery Lift Trucks 


New battery-operated hydraulic lift 
trucks feature a maximum lifting 


speed of 40 feet per minute. A remote 
push button allows the operator to 
ride on the forks or platform to the 
top of the lift and operate its raising 
and lowering mechanism at the same 
time. A built-in automatic “trickle” 
battery charger can be plugged in to 
any 110-volt outlet-—220-volt chargers 
also are available. Overnight charging 
will restore the battery. The new 
features are applicable to ali standard 
battery trucks manufactured by the 
company. Big Joe Mfg. Co. 

Circle No. 7 on Reply Coupon 


GM Diesel Tune-up Kit 


A tune-up kit contains all tools re- 
quired to perform a tune-up job in 
accordance with factory specifications 
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on Series 71 General Motors Diesel 
engines. The kit includes 16 tools 
packed in a leatherette case. Kent- 
Moore Organization, Inc. 

Circle No. 8 on Reply Coupon 


Direct Pressure Clutch 


A new heavy-duty, non-adjustable 
direct pressure clutch is designed to 
minimize periodic inspection, mainte- 
nance and replacement deadlines. The 
design combines ruggedness and 
broader interchange with other direct 
pressure clutches with high torque ca- 
pacities, minimum parts, low release 
loads and positive engagement. The 
clutch is simply designed for ease of 
maintenance. Construction of the pres- 
sure plate and distribution of pressure 
springs distributes heat and wear 
evenly over the friction area. Heat is 
dissipated before it can concentrate 
and start spot burning. Lipe-Rollway 
Corp. 

Circle No. 9 on Reply Coupon 


Self-Priming Vertical Pumps 


The Marlow line of vertical self- 
priming pumps has been extended to 
23 models with the addition of nine 
new verticals. Available in 112 and 2 
in. sizes, the new pumps are equipped 
with one-third to 1% hp, single or 
three-phase, open or explosion proof 
motors. Marlow Pumps. 


Circle No. 10 on Reply Coupon 
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(Continued from page 14) 


top rate to fall automatically to a high 
of 47%, while the Administration 
seems to prefer retaining the present 
high level. The Treasury Department 
reportedly is against the two-bill ap- 
proach, wanting the whole tax pro- 
gram wrapped up in one package. 
There are persistent reports that 
“some” Treasury officials are seeking 
a reduction of the 27.5% oil depletion 
rate but any chance of such action 
would appear to be extremely remote. 
There are, also, a variety of bills pro- 
posing repeal of petroleum excises, 
removing “hot tractor” fuel from the 
tax list and redefining fuels subject 
to the gasoline tax. Others would re- 
fund federal taxes on gasoline de- 
stroyed by fire or other casualty while 
in the hands of jobbers, wholesalers 
or retailers and refund the tax on gas- 
oline lost through evaporation. 

Another tax matter that may come 
under Congressional scrutiny involves 
the 3 per cent tax on the transporta- 
tion charges levied by for-hire car- 
riers. Previously, the tax did not have 
to be paid on products hauled for 
the private use of carriers (gasoline, 
for example, to fuel a tank truckers 
fleet). Early this month, however, the 
Internal Revenue Service reversed 
itself and said the tax must be col- 
lected on the basis of payment or al- 
lowances granted transporters for such 
hauls. The transportation industry is 
complaining that this is an invasion 
of the exemption spelled out by Con- 
gress for private transportation. 

Investigations—The Senate Small 
Business Committee appears to be the 
most likely to launch any real inves- 
tigation of oil industry activities. The 
House Commerce (Wolverton) Com- 
mittee’s hearings, prompted by last 
summer’s petroleum price boosts, still 
are in an “open end” state, but the 
group probably will reach some con- 
clusions in its report to the House 
early in the session. Several members 
visited Europe, the Middle East and 
other points abroad during the recess, 
while others went to Latin-America, 
both contingents having plans to study 
foreign oil operations. 

The Senate Judiciary Monopoly 
(Langer) Subcommittee has been re- 
quested to check whether the farmers 
are paying an unreasonable price for 
gasoline, but has given no indication 
of its plans. The Senate small busi- 
ness group, however, has conducted 
a two-day hearing in Seattle on West 
Coast “squeeze out” complaints and 
intends to return to the Coast for re- 
buttal from the major oil companies. 








It could very easily move from this 
matter into a general probe of oil 
industry marketing practices. Still in 
the congressional hopper are the Hes- 
elton Bill to regulate the industry from 
well-to-pump; another to give the 
President emergency powers to allo- 
cate priorities of delivery, control in- 
ventories, etc.; several measures aimed 
at tighter control of interstate com- 
pacts on oil and gas; and various 
others to reorganize the federal regu- 
latory bodies dealing with mineral 
resources, including oil. 

Minimum Wage (Fair Labor Act) 


“OUR 


—Local, independent petroleum mar- 
keters concerned about Wage and 
Hour Division inquiries into their per- 
sonnel policies may yet have to push 
hard for a pending bill to exempt 
their operations. However, there is 
a possibility of at least temporary re- 
lief in a current Labor Department 
analysis of departmental policy and 
administration of Wage and Hour 
provisions of the Fair Labor Standards 
Act. There might be some changes 
in field operation which could ease 
the situation. However, from the long- 
range point of view, the department 


DRUM RINSER... 


s THE BEST INVESTMENT WE EVER MADE” 


“It does everything represented in your 
circular and more. It even cleans perfec tly drums 
that have semi-solid matter in bottoms, such 
as those in marine engine oil service. Our rinser 
is used to clean 600-1000 drums a month. We 
heartily recommend it as a time and money 
saver for any drum-packaged 
product that can be solvent cleaned.” 


G. P. Gillette 
Gillette Oil Ce., New Orleans, Lo. 


Gilbert & Barker Manufacturing Co. 
West Springfield, Mass., Toronto, Canada 
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Specifica ions For Standard Gasoline Transport 


Bulkheads . dished and flanged Gross Axle Capacity... -- 32,000 Ibs. 
Manhole Fill Caps hinged, w/ vents—8” Emergency Valves and Cross Over 3” 
Gate Valves oF Brakes...- 16% x 6” vacuum oF oir 


Faucets... , 3” with remote control Springs, Main... Gravity Tandem 
axles ... 20,000-Ib. I-beam Tire Size ( 


Sait) maximum) 11.00 x 22 
Lights... 1.C.C., with all wiring in waterproof loom 
Manholes. ie ere dS, 12 x 16" 
Manifold... -- _. 3" common header type 
Tank Mater lal... --- hi-tensile alloy steel 
Pipe Lines .. 3” (tubing 1/16" walls) 


Supports 
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STANDARD Tank-Trailers Available For IMMEDIATE DELIVERY 
From Nationwide Fruehauf Branches 


YOU CAN PUT profit-producing Frue- 
hauf Tank-Trailers to work for you 
right now. No delay. 


Just compare the features listed in 
the Specifications Chart with your 
needs. Chances are that Standard Frue- 
hauf Tank-Trailers — built by experts 
to the requirements of the average 
hauler — will fit your operation per- 
fectly. Then call the Fruehauf Branch 
in your territory. 


Find out why there are more Frue- 
hauf Tank-Trailers in operation than 
any other make. See for yourself the 


Gravity Tandem Underconstruction 
that means increased tire mileage. 
Take a look at the features that mean 
more safety, speed and convenience in 
loading and unloading. Read the War- 
ranty which guarantees the complete 
GT Underconstruction for 100,000 
miles at a maximum maintenance cost 


of $150. 


Consider the all-around value of 
every Fruehauf Tank-Trailer. And 
then, hitch your tractor to the Frue- 
hauf Tank-Trailer that is ready to start 
earning for you RIGHT NOW. 


World's Largest Builder of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 





| 
i 


| 
| 


Detroit 32, Michigan 





A FRUEHAUF FACTORY BRANCH NEAR YOU 


80 Fruehauf Factory Branches blanket the nation. Wherever you 
operate you're not far from Fruehauf sales and service facilities. 
CALL, WRITE OR WIRE TODAY for the complete Fruehauf Tank- 
Trailer story. 
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reportedly is studying means of tight- 
ening up the act and including under 
it additional businesses. This could 
catch the local jobber’s operation. 
Atomic—A determined effort will 
be made to enact changes in the 
Atomic Energy Act to permit the de- 
velopment of atomic power by pri- 
vate industry. The oil industry has 
been active in atomic research and 
presumably would be strongly affected 
by the type of legislation to emerge. 
The President’s proposed “pooling” 
of atomic supplies and knowledge for 
peaceful uses is an incalculable factor 
in the plans for loosening the basic 
act to permit industrial development. 
While Congress generally is in favor 
of lowering the restrictions on private, 
commercial development of A-power, 
it could become embroiled in the in- 
ternational proposal and get the two 
hopelessly confused. This would post- 
pone the whole thing until a later, and 
cooler, session. Otherwise, it very 
likely will vote for private industry’s 
participation in the atomic picture 
on a commercial basis. 
Transportation—Both houses have 
slated for serious consideration, and 
probable passage in some form, bills 
to establish a reserve tanker fleet and 
authorize the trade-in of old tankers 
for new ones. This subject was snagged 
in the House last session over the 
question of how best to attack the 
problem and has been under admin- 
istrative study during the interim, 
looking toward the early introduction 





of entirely new legislation. The Sen- 
ate is due to take up a House-ap- 
proved bill granting the Interstate 
Commerce Commission authority to 
suspend, amend or revoke water car- 
rier certificates (including those for 
petroleum-carrying barge lines) under 
certain circumstances. A Senate bill 
would permit the sale of rebuilt, re- 
treaded and recapped tires through 
independent tire dealers only. 

Highways — Among pending bills 
are several which would establish 
cross-country superhighway authorities 
or establish bodies to recommend a 
superhighway system; permit the levy- 
ing of tolls on super-roads financed in 
part by federal aid; and permit the use 
of excise tax collections on automo- 
biles, tires and tubes and motor fuels 
for federal highway aid. 

Defense Emergency—There is no 
likelihood of any purely defense meas- 
ures directly affecting petroleum com- 
ing up during the session. Although 
the Petroleum Administration for De- 
fense could have a statutory life until 
June 30, 1954, it probably will wind 
up its work by March 1, 1954, being 
replaced by some such agency as the 
Oil and Gas Division of the Interior 
Department. The successor agency 
might retain some of the defense emer- 
gency powers delegated to PAD, but 
that is a matter for executive, not con- 
gressional, determination. The Small 
Business Administration, authorized to 
exist until June 30, 1955, got off to a 
bad start in congressional eyes and its 
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present program will be under close 
scrutiny before any funds are appro- 
priated to carry it that far. 

Leasing—Legislation under prepara- 
tion since the close of the first session 
will be introduced and, barring un- 
foreseen complications, passed to per- 

it “dual use” of public lands for both 
mining and petroleum drilling pur- 
poses. A bare start was made in the 
last session with passage of a bill to 
permit the mining of fissionable mate- 
rials on lands covered by oil and gas 
leases. 

Rubber Disposal — There is little 
chance that the board set up to recom- 
mend disposition of the government’s 
synthetic rubber plants could come up 
with its report to Congress this session. 
It has until Jan. 31, 1955, to do so and, 
with its late start, the board probably 
will just meet the deadline. 


Ruling Extends Tax 
On For-Hire Haulers 


A new Internal Revenue Service 
ruling has placed a transportation tax 
on products hauled by for-hire trans- 
porters for use in their own opera- 
tions. 

The decision reverses the previous 
policy of exempting this class of prod- 
ucts from the general transportation 
tax on charges levied on movements 
by trucks, railroads, barges or air- 
planes. 

Tank truckers, for example, now 
will have to give the government 3% 
of the transportation allowances 
granted them on gasoline they buy 
and transport for use in their fleets. 
The rule also covers fuel requirements 
of rail and water carriers. 

The ruling has no effect on tax-free 
private transportation, such as distri- 
bution by an oil company of its own 
products, the service pointed out. 


Four Named to Replace 
Retiring NPC Members 


Interior Secretary Douglas McKay 
has named four new members to the 
105-man National Petroleum Council 
for 1954, replacing four who have re- 
tired. 

Retiring at their own requests are 
William R. Boyd Jr., Teague, Tex.; 
Col. J. Frank Drake, Gulf Oil Corp.; 
E. DeGolyer, DeGolyer and Mac- 
Naughton; and R. S. Shannon, Pio- 
neer Oil Corp. 

New members are D. K. Ludwig, 
National Bulk Carriers, Inc.; W. A. 
Moncrief, Fort Worth, Tex., independ- 
ent producer; John Ruan, National 
Tank Truck Carriers, Inc.; and Sidney 
A. Swensrud of Gulf. 
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eNO )NhE : - - interpreting the oil news 
Midwest 


By Leonard Castle 


Dealers Need Help—The oil indus- 
try’s forgotten man is the service sta- 
tion operator and he constitutes one of 
the industry’s most serious problems, 
in the opinion of Miles Schermerhorn, 
president of the Illinois Petroleum 
Marketers Assn. 

In a report to association members, 
Mr. Schermerhorn declares that, “It’s 
time the oil industry gave some serious 
thought to why their service station 
operators consider themselves ‘outside’ 
our industry and why the rate of man- 
power turnover is so high.” 

Producers and refiners are faring 
well, “Mr. Schermerhorn says, and the 
jobber “is in the best position he has 
been in for many years,” even though 
he does have many unsolved problems 
to work out with his supplier. 

But, the dealer not only has been 
forgotten, until very recently his wel- 
fare was almost completely ignored, 
Mr. Schermerhorn asserts. 

“Unbiased surveys prove that the 
average operator doesn’t even feel he 
is a part of the oil industry. He con- 
siders himself an ‘outsider’ who has 
nothing to say about industry affairs. 
This one really stopped the OIIC 
group and got them to thinking,” Mr. 
Schermerhorn declares. 

“Another survey revealed this star- 
tling fact. There is a 60% turnover in 
service station personnel and a 40% 
turnover in Operators every year. To 
remedy this, one group thinks we 
should step up our service station 
training program. That theory borders 
on the way the Russian Army operates. 
Treat your manpower as an expendable 
force.” 

Correcting Evils—Mr. 
horn offers these suggestions correct- 
ing the problem: 

1. Suppliers, be they major or In- 
dependent, should cease such practices 
as “loading up” dealers with TBA 
items which they must “dump on the 
market at whatever they can salvage 
out of it, when the supplier’s invoice 
comes due.” 

2. Suppliers should think of the 
dealer’s welfare “before making inno- 
cent operators the battleground for 
ruinous price wars.” Also, they should 
encourage shorter station hours be- 


Schermer- . 


cause present “unreasonably long 
hours” make it difficult to secure and 
hold good operators. 

3. Suppliers should give operators 
close supervisory assistance not only 
on good housekeeping but good credit 
management as well. 

4. The dealer’s biggest problem is 
“indiscriminate new station construc- 
tion” by major companies. Many times 
a small operator finds some major 
building a new station across the street. 
“The new outlet reduces the dealer’s 
volume to the point where he can’t 
make ends meet,” 

“Unless suppliers recognize and help 
the operator with a sensible solution 
to these problems,” Mr. Schermerhorn 
says, “potential operators will continue 
to regard service station management 
as an undesireable field and present 
operators will be inclined to turn to 
organizations which promise them re- 
lief from these difficulties.” 

Safety With Oil—The API's Com- 
mittee on Agriculture has completed 
another service project for the nation’s 
farmers. It is a 26-minute, 16mm 
color movie entitled Farm Petroleum 
Safety and follows up the committee's 
widely praised film on Farm Tractor 
Safety. Heading the subcommittee 
which supervised the project was Clif- 
ford N. Hinkle of Indiana Standard. 

The tractor safety movie was 
awarded first place two years ago in 
the farm film competition sponsored 
by the Society of Agricultural En- 
gineers. Both movies were produced 
by Colburn Firm Services, Inc., of 
Chicago. 

The new film combines educational 
and dramatic techniques in putting 
across its message. The first 15 minutes 
is set at a county fair where a farm 
safety committee stages a fast-moving 
demonstration of the properties of 
petroleum products. It develops that 
the committee was formed because of 
a recent blaze resulting from use of 
kerosine for starting a stove fire. 

Then the teen-age son of the burned- 
out family tells the story of the fire. 
The film dissolves to the farm house 
on the morning of the blaze. The 
mother thoughtlessly uses kerosine in 
the stove and a tremendous explosion 
ensues. In the following eight minutes 
there are fewer than half a dozen 
lines of dialogue. Music and sound 
effects heighten the impact of the dra- 
matic events which unfold. 

Copies of the film are available 
through the API’s Committee on Agri- 
culture and member companies of the 
API. Inquiries should be directed to 
Lowell Kern, executive secretary, 
Committee on Agriculture, API, 50 
Rockfeller Plaza, New York 20, N. Y. 
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Atlantic Coast 


By 
Raymond E. Bjorkback 


Fighting Gas Competition — New 
England heating oil distributors are 
getting set to battle natural gas com- 
petition. 

Natural gas now is available to con- 
sumers in most of the thickly populated 
areas of Massachusetts, Connecticut, 
Rhode Island and New Hampshire. 
And promotion for the “invading” fuel 
is expected to build up into a big com- 
paign by spring. 

By Jan. 1, the Independent Oil 
Men’s Assn. of New England means 
to have, in report form, a good idea 
of the kind of competition gas utilities 
provide, and how oil heat operators 
have been meeting it in various sec- 
tions of the country. 

The Oil-Heat Institute of New Eng- 
land plans to fight gas on the basis of 
cost. 

It has prepared a series of 10 news- 
paper advertisements patterned after 
a series run in Baltimore papers by 
the Oil Heat Assn. of Maryland. 

To back up the “Oil Heat Costs 
Less” theme, it’s providing members 
with charts showing comparative costs 
of gas and No. 2 fuel oil in marketing 
areas of various gas utilities. 

And, to round out the program, it’s 
preparing a series of 12 envelope 
stuffers to go out with members’ 
monthly statements to their accounts. 


Discount Defense — Pennsylvania 
distributors are fighting drives by 
automobile clubs in the state to line up 
service station discounts to motorists 
belonging to the clubs. 

The distributors are pointing out to 
dealers that such club plans have a 
way of leading to discounts to non- 
members of clubs as well as to mem- 
bers, and discounting at stations not 
signed up with the clubs but competing 
with stations that are. 

Also in Pennsylvania, the idea of 
distributors setting up co-operative 
reporting on consumer credit and 
unfair business practices is getting 
tentative acceptance in an area or two. 

In other areas, there’s a tendency 
to hang back for further study of the 
idea. 


Oil Legislation — The industry in 
New York State is bracing for a legis- 
lature session that it feels is bound 
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REGIONS 


to be “hectic.” Against a background 
of contradictory rumors as to the 
Dewey administration’s intentions, 
there are strong indications that petro- 
leum operations will be hit with several 
proposals. 

Those include a sizable Diesel fuel 
tax hike, the much-talked-of 2¢ gaso- 
line tax increase, and 50% increases 
in the ton-mile (truck) tax rates and 
motor vehicle license fees. 

The prospective Diesel tax measure 
is being tagged as purely and simply 
another anti-truck proposal. 

But what the administration position 
will be on taxes is highly problem- 
atical at this stage. 

Press reports variously describe 
Gov. Dewey as planning to seek more 
tax revenue, and unalterably opposed 
to higher taxes. Some of these stories 
even contradict themselves on this 
score. 


Tax Diversion — In Massachusetts, 
one of the 2,963 bills filed for the 
1954 session of the legislature would 
give the state gasoline tax “take” on 
the Massachusetts Turnpike to the 
turnpike commission. 


Pacific Coast 


By Frank Breese 


The Smog Problem — Smog is the 
most difficult problem facing the citi- 
zens Of the Los Angeles area, wrote 
Robert L. Minckler, president of Gen- 
eral Petroleum, in a letter to employes. 
It has caused a lot of unwarranted 
criticism of the oil refining industry 
as a producer of smog, he said: 

This is GP’s policy, declared Mr. 
Minckler: “We will contribute to re- 
search programs, and we will do what 
is possible and necessary to eliminate 
any air pollutants we are producing.” 

GP has spent $1,632,245 already in 
the war against smog, Mr. Minckler 
disclosed. It contributed $116, 420 to 
the cost of research (more than $1 
million) carried out by Stanford Re- 
search Institute. It has spent $657,550 
for fume abatement facilities, $62,800 
for smoke abatement and $34,500 for 
dust control. 

At one time, sulfur was said to be 
the cause of smog, recalled Mr. 
Minckler. GP spent $760,975 for fa- 
cilities to remove sulfur from refinery 
fuel gas. Then it was found that sulfur 
was not the cause. There will be some 
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additional revenues for sulfur and 
fertilizer recovered, and evaporation 
losses will be somewhat reduced, he 
said. “But the investments will not be 
profitable ones,” commented the head 
of GP. 

“All of our employes can be proud 
of the part our company is playing in 
attacking this serious community prob- 
lem. Please tell your friends when the 
opportunity presents itself.” 


Smog Fighters—Individual oil com- 
panies are expected to be major 
contributors to the newly-organized 
Southern California Air Pollution 
Foundation. If this group functions 
the way it was meant to, it will be 
an impartial, objective organization, 
aloof from the partisan and political 
factions. 

The foundation is shopping around 
now for a managing director and may 
pay $35,000 or $40,000 a year, de- 
pending on the selection. Idea is to 
get someone from outside the southern 
California area who won’t have any 
prejudices. 

The foundation is willing to spend 
$1 million a year for five years, if 
necessary to clean up the air. Object 
of the foundation is to determine what 
has been accomplished by all agencies 
and to determine what remains to be 
done. Then it will collect information, 
suggest research and enforcement 
methods and help co-ordinate efforts. 


Blast at Hearings—The Washington 
Gasoline Dealers Assn. recently issued 
a tart criticism of the “squeeze-put” 
hearings conducted in Seattle by a one- 
man representative of the Senate Small 
Business Committee (Sen. Edward 
Thye, R. Minn.). 

The association said it is concerned 
whether any future action will follow, 
and speculated that there wouldn’t be 
any. It recalled a remark by Sen. Thye 
on a television broadcast that he could 
see “no basis for antitrust action as 
a result of testimony at the hearing.” 

Said the association: “There were 
other questions, such as why no ad- 
vance notice was given of the hearing; 
why no effort was made to obtain 
records or testimony from the (asso- 
ciation), which has conducted the fight 
in the petroleum industry for small 
business men; why no members of 
Washington’s congressional delegation 

. appeared to pay their respects; 
why the senator and his three-man 
staff wouldn’t have obtained at least 
a superfical knowledge of the petro- 
leum industry in advance. What was 
accomplished?” 

The association declared, “The sta- 
tion operators and Independent mar- 
keters who testified believed they were 


doing so at a calculated business risk. 
Some expressed the feeling outright. 
Others failed to testify for the same 
reason. For this and other evident 
reasons, the ‘Independents’ are hopeful 
that the hearing will have more sig- 
nificance than to provide Sen. Thye 
with a convenient debarkation point 
for his world tour in behalf of the 
subcommittee on military appropria- 
tions.” 


More Competition—A new element 
of competition has been injected into 
the Pacific Northwest market with the 
announcement that an independent 
25,000-b/d refinery will be constructed 
in Washington by a group of private 
investors. Identity of the investors, 
other than L. P. Moore of New York 
City, has not been disclosed. 

Mr. Moore said the independent 
plant will be completed in 1955— 
about the same time Shell’s 50,000-b/d 
refinery goes on stream and a few 
months after General Petroleum’s 
35,000-b/d plant goes into operation. 
At the outset, the Moore refinery prob- 
ably will not run more than 10,000 
b/d. The three new refineries will ac- 
count for 95,000 b/d of product in 
Washington. 

In seeking outlets for its products, 
the new group is expected to make 
a bid for business of independents. 


initiation Fee? — Scotty Cowie, a 
militant member of the Serve Yourself 
and Multiple Pump Assn., thinks there 
are too many stations in California 
already. So he proposed that the as- 
sociation sponsor legislation to require 
newcomers to pay a license fee of 
$7,500 to open any new stations. The 
association ruled that out as violating 
antitrust laws. 


California Sales Recover—In spite 
of a 1.5¢ increase in California’s gaso- 
line tax, motorists are said to be buy- 
ing about the same amount of gaso- 
line as before. When the tax went up 
to 6¢ a gal. on July 1, there was a 
slight dip in sales. But now sales 
are back to about what they were 
before the tax increase. 


Co-op Refinery Sold—The First Na- 
tional Petroleum Corp. has purchased 
a refinery at Jensen, Utah, from the 
Utah Co-operative Assn. The price 
was reported to be “somewhat less” 
than $250,000. 

The new owners have reported plans 
to double the capacity of the refinery 
bringing it to 3,000 b/d. They also 
plan to build a $1,250,000 cracking 
unit. H. L. Waite, president of First Na- 
tional Petroleum, says the co-operative 
has signed a 10-year agreement for 
purchase of all the products it requires. 
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EDITORIALLY SPEAKING 


More rapidly perhaps than any had thought 
possible, the courts and the government seem to 
be making progress in the direction of a common- 
sense application of the antitrust laws. 

An example occurred down in Wilmington, 
Del., the other day, when Federal Judge Paul 
Leahy delivered himself of an opinion in which, 
in the concluding paragraph, he said: 

“The facts destroy the charges here made. 
There has been no monopolization or con- 
spiracy or combination or attempt to monop- 
olize shown. The record reflects not the dead 
hand of monopoly but rapidly declining 
prices, expanding production, intense compe- 
tition stimulated by creative research, the 
development of new products and uses and 
other benefits of a free economy. Du Pont nor 
any other American company similarly situ- 
ated should be punished for its success. Noth- 
ing warrants intervention of this court of 
equity. The complaint should be dismissed.” 
With these devastating words, Judge Leahy 

threw out of court the old New Deal Justice De- 
partment’s charge that the Du Pont company had 
monopolized the cellophane business. His action 
is a credit both to the court and to Du Pont— 
the court for so completely exposing the baseless- 
ness of the government complaint; to Du Pont for 
once again having refused to knuckle under to a 
crew of government lawyers whose various moves 
in the antitrust field were more often politically 
motivated than not. 


Judge Leahy’s decision, by itself, would not be 
too important, perhaps. Considered in conjunction 
with Judge Harold Medina’s recent action in also 
throwing out of court the government’s case 
against the investment bankers, and the Federal 
Trade Commission’s still more recent change of 
policy in a related field of antitrust law enforce- 
ment, it assumes possibly tremendous significance. 

For we now have the example of federal judges 
in successive cases evidencing a determination to 
seek out and establish the actual existence of 
competition—or lack of it—in a given situation 
instead of hewing to the strict letter of the law. 
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‘Rule of Reason’ Emerges in Antitrust Cases 


And we have the Federal Trade Commission mani- 
festing an identical attitude by ruling that, hence- 
forward, it will judge antitrust cases not on the 
straight wording of the law but on their economic 
merits. 

One and one and one add up to three—and, 
it is to be hoped, also to the actual beginning 
of a trend which will see past precedents tossed 
out of the window and the “rule of reason” made 
the order of the day in all antitrust proceedings. 


Coal Wants Oil Curbs! 


Despite the growth in relative importance of 
natural gas as a source of energy for electricity 
generation, consumption of coal by electric utili- 
ties is at a record volume. 


In 1938, about 1.40 pounds of coal were re- 
quired to generate a kilowatt hour of electricity. 
For 1953, the consumption rate is expected to 
average about 1.06 pounds. Next year, the require- 
ment may approximate 1.03 pounds; in 1955, only 
one pound. 

Five years ago—in 1948—coal was the source 
of 54.1% of the energy used in generating elec- 
tricity. Comparatively, oil’s contribution was 
5.9%; that of natural gas 10.6%, and water, 
29.2%. In 1950, coal dropped to 46.9%, oil 
climbed to 10.3%; gas was up to 13.5%; hydro 
down to 29.1%. For 1952, the standings were 
coal 49%; oil 7.5%; gas 17.2%; water, only 
26.3%. 

The significance of these figures lies not in the 
shifts in percentage positions of the respective 
fuels used in fuel-burning stations, but in the fact 
that, in spite of them, the coal industry is manag- 
ing to sell more coal to the electric utilities than 
ever before. 


And probably it will continue to do so at new 
record volumes indefinitely into the future—with- 
out any help from Congress in the way of “end 
use” controls on competing fuels! 
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Residual Prices Rise 5c in Mid-Continent 


By Frank Holman, NPN Staff Writer 


Longstanding strength in inland refinery 
markets for residual fuels was reflected in a gen- 
eral increase in refiners’ prices for these oils in 
the Mid-Continent during Christmas week. 


Light fuels, on the other hand, continued to 
present somewhat of a mixed picture in the na- 
tion’s principal primary supply markets. Con- 
sumption was given a boost by colder weather in 
much of the area east of the Rocky Mountains. But 
supplies were plentiful at the primary level and 
prices in some markets were none too firm. 


Retail gasoline markets remained unsettled in several 
eastern areas. Resentment over the continuing price war 
was high among dealers in Union County, N. J., but a 
“cut-to-cost” protest move among them failed to mate- 
rialize. Other sore spots were Pittsburgh and Scranton, Pa., 
Portland, Me., and Columbus, Ohio (see below for details). 

Meanwhile, gasoline prices were easy in most wholesale 
markets. At many terminals on the Great Lakes Pipe Line 
system, “discounts” (from quoted prices) of as much as 
0.375¢ gal. still found buyers disinterested. At New York 
harbor, there were unconfirmed reports that regular-grade 
gasoline in barge lots was available at prices ranging down 
to 12.25¢ gal. There were no firm bids for cargo lots of 
gasoline at the Gulf to test reports that quoted prices there 
could be “shaded.” 

Heavy Fuels Strong—Prices for residual fuels were up 5¢ 
bbl. generally throughout the Mid-Continent, with No. 6 oil 
quoted at $1.50 bbl. low, Group 3. At this figure, the 
Group 3 price for No. 6 has nearly doubled from the low 
of $0.85 bbl. reached six months ago. 

While the higher prices for residual thus far have failed 
to bring added offerings from inland refiners in the open 
market, as had been anticipated by many in the trade, 
these sources also said that lack of any appreciable spot 
demand pointed to the fact that prices may have reached 
their peak—at least temporarily. Their speculation, how- 
ever, was qualified by statements that the weather holds 
..,the key to any further increases. 

Distillate’ Fuels Revive—Colder weather was responsible 
for a quick change in demand for light fuel oils. Zero 
temperatures in the Midwest once again stimulated brisk 
movement of these oils from pipe line and river terminals 
throughout the central states. Refiners and terminal opera- 
tors, however, said distillate shipments so far this season 
have been running considerably behind previous years. 

Marking firmness in distillates along the East Coast was 
the report that, beginning Jan. 1, an Eastern major will 
increase his prices for small-lot tank wagon deliveries of 
heating oils in parts of New England, New York state, 
and New Jersey. 

The additional charges will be 2¢ gal. over posted tank 
wagon prices for kerosine and No. 2 fuel in lots of less 
than 100 gals., and 1¢ over posted tank wagon for deliveries 
in lots of 100 to 174 gals. Deliveries made under degree 
day plan will be excempt from extra charges. Move is 
similar to that of Standard of Ohio last June when Sohio 
started adding 1¢ for deliveries of 50 to 99 gals., and 2¢ 
for deliveries of from one to 49 gals. 

Also, in the Boston terminal market, “voluntary allow- 
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ances” of 0.25¢ gal. from terminal postings that sprang up 
early in December, began disappearing. In the Gulf Coast 
area, light fuel prices were steadier as result of increased 
demand from northern river terminal operators. 

Chicago Discounts Available—In the Chicago area, how- 
ever, distillates still were moving in some instances at 
discounts of 0.125¢ to 0.25¢ under quoted prices even 
though a number of open market traders found suppliers’ 
quotations had firmed up. Improvement in this particular 
market was due in large part to closure of the Dresden 
Island locks in the Illinois River for period of six weeks 
which is scheduled for Jan. 14. 

(U. S. Army Corps of Engineers advanced the closing 
date, from Jan. 11 to Jan. 14, on request of petroleum 
shippers when the Alton, Ill., locks broke down. Oil inter- 
ests asked for additional time because use of smaller 
emergency locks had caused shipments to be delayed.) 

Although some in the trade said two or three weeks of 
cold weather would result in a tight distillate market in 
the interior, other open market sources said they had been 
offered Nos. 1 and 2 fuels at lower prices for shipment 
over balance of the heating season. 

Mexican Bunker Deal—Foreign trade reports told of a 
new Mexican supply contract which will furnish a New 
York harbor Independent marketer with three cargoes of 
bunker oil per month for a period of one year. Payment 
for the bunker fuel, as arranged by a California trading 
company, will be made in lubricating oil—to be shipped 
from U.S. East of Gulf Coast—on basis of a price for 
bunker “C” fuel, FOB Mexico, equivalent to “low OIL- 
GRAM (at the U.S. Gulf), less 25¢ per bbl.” 

Last fall, a major marketer brought 5,000,000 bbls. of 
bunker oil from Mexico for shipment over a period of a 
year (NPN, Nov. 18, P. 72). The only other large buyer of 
Mexican bunker oil is 5-year purchaser who markets in 
New York and New England; quantities in this contract 
reportedly can range anywhere from 2,000,000 to 10,000,- 
000 bbls. per year. 

LP-Gas Firms Up—Cold weather boosted demand for 
liquefied petroleum gases, and prices were firmer (see P. 00). 

Retail gasoline price distrubances still were far from set- 
tled at many points along the East Coast. Principal sore 
spots were in New Jersey, Pennsylvania, and Maine. Details 
follow; prices are exclusive of state and federal taxes which 
are shown in parentheses: 

Scranton, Pa. (7¢)—Fear cropped up that opening gun 
in another Wyoming Valley retail gasoline price war had 
been fired (NPN, Dec. 16, P. 20) when a “circus” sign— 
“Holiday Special”—advertised a reduction of 3¢, to 17.9¢ 
gal., for regular-grade gasoline at one station. This was the 
first real break in retail prices in the Scranton-Wilkes-Barre 
area since one of the nation’s worst price wars in years 
began mending early in November. Since then, however, 
there has been enough sporadic price cutting to make some 
observers believe another gallonage battle is imminent. 

Most stations in Scranton and Wilkes-Barre post pump 
price of 20.9¢ for regular, so-called “normal.” Posted tank 
wagon is 15.4¢. One of Scranton’s three private brand sta- 
tions has never raised its price since the last flare-up and 
still is selling regular at 16.9¢. Some stations in Wilkes- 
Barre are said to have cut prices “quietly.” 

Newark, N.J. (5¢)—Retail market remained unsettled, 
but a move by Union County dealers to cut their gasoline 
prices “to cost” apparently fizzled. Approximately 50 of 


NATIONAL PETROLEUM NEWS * December 30, 1953 











Union County Gasoline Dealers’ Assn.’s 286 members had 
planned to reduce their postings to “bottom” in protest over 
recurring price wars, according to Charles Rabig, associa- 
tion president. A major marketer reported, however, that a 
check by his staff of investigators of “every pump” in Union 
County showed that only four major brand outlets had 
dropped to 13.9¢ gal. for regular-grade gasoline, or 0.5¢ 
above net dealer tank wagon prices in the county. This mar- 
keter’s report was substantiated by two other suppliers who 
said they had made countywide telephone checks. 

Portland, Me. (8¢)—Retail gasoline prices dipped another 
1¢ with private brand stations posting 16.9¢ and some 
major brand outlets in Portland and South Portland at 
18.9¢. Majority of stations selling major brands, however, 
were unchanged—from late November—at 19.9¢. In twin 
cities of Lewiston and Auburn, 20 miles north of Portland, 
prices at most major brand stations have dropped to 17.9¢ 
—3¢ below “normal.” Majority of suppliers reportedly 
were allowing 2.5¢ off “normal” tank wagon to dealers. 

Columbus, Ohio (7¢)—Retail gasoline postings were 
down 2¢ gal., to 18.9¢ for regular-grade at major brand 
stations, in price war which hit this city last week. Reports 
to NPN blamed private brand operators for starting the 
battle with some stations cutting retail prices to as low as 
16.5¢ (major brand outlets then were posting 20.9¢) before 
major brand dealers reduced. 

Standard Oil (Ohio), effective Dec. 23, cut retail price for 
Sohio X-Tane (regular) 2¢, to 18.9¢, at company-operated 
service stations, and at same time reduced tank wagon post- 
ings 1.7¢, to 18.1¢ to consumers and 14.6¢ to resellers. 


Atlantic Coast 


Supply Lines Full, Trading Quiet 


The movement of supplies along the East Coast last 
week was almost entirely in regular-customer channels, 
and storage of these sources appeared to be well filled. 
Trading, as far as spot buyers were concerned, was quiet, 
and prices were mostly unchanged. Abatement of “dis- 
counts” on heating oils was said to be underway at Boston. 

Not only did most classes of the trade have enough 
supplies to carry them for some time to come, but there 
apparently weren't enough “bargains” offered to tempt 
resellers away from their regular suppliers. It was pointed 
out that barge buyers at New York harbor refused to be 
attracted to occasional No. 2 fuel offerings as low as 9.25c, 
when their own suppliers were selling them at 9.4c, less 
customary 1% discount. 

There were, however, occasional reports that regular- 
grade gasoline had sold in barges at 12.25c, and “even 
lower,” at New York harbor. These reports were not con- 
firmed. Suppliers’ prices for regular in barges mostly were 
at 12.5c. 

At Boston, some suppliers said they were withdrawing 
the “voluntary allowances” of 0.25c gal. on heating oil 
sales to resellers. These discounts were put into effect on 
Dec. 8 by most suppliers. One Boston supplier who with- 
drew his heating oil allowance declared, however, that 
“another warm spell will bring it back again.” 


Western Penna. 


Prices Generally Continue Easy 


Open market trading was virtually at a standstill in West- 
ern Penna. during the Christmas week and, with the excep- 
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tion of wax and petrolatums, refiners described prices as 
“easy to weak.” Reduced quotations for some grades of 
cylinder stock, and also for distillate fuels, were reported 
by some refiners. 

Demand was entirely lacking for base lubricating oil 
stocks and some reports also said that shipments of branded 
motor oils had been curtailed somewhat by lack of tin cans. 
While some refiners said their supplies of cans were low, 
an acute shortage had not yet resulted from the strike 
against can manufacturers. 

Contract shipments of heating oils were stimulated by 
cold weather but lower temperatures had not lasted long 
enough to boost open market demand, according to most 
reports. 

Gasoline shipments, according to several refiners, were 
in “surprisingly good” volume, considering the season. 

Reduction of 1¢, to 20¢, in his quotation for 630 flash 
cylinder stock was reported by one refiner, and reports 
generally said that all grades of cylinder oil were “weak,” 
along with bright stock and neutral oils. Demand for bright 
and neutral was described by some sources as “at low ebb.” 

Petrolatums remained firm with little material offered in 
the open market. Wax also continued tight, and most re- 
finers said they were sold up for 30 to 60 days. 


Midwestern (Chicago-E. St. Lovis Area) 
Heavy Fuel Prices Up 5¢ Bbl. 


Heavy fuel prices ranged 5¢ higher in the Midwest last 
week, but light fuels at midwinter still were available at 
discounted prices. Gasoline also continued easy to buy at 
“discount” prices at most Great Lakes Pipe Line terminals. 
Open market trading remained quiet. 

Prices for No. 6 fuel were at flat $1.50, Group 3, up 5¢ 
when three refiners reported like increases in their quota- 
tions. Open market traders said heavy fuels continued to 
be held closely at the higher price level. At the same time 
one tank car marketer reported buying high-sulfur No. 6 at 
$1.45, for resale. 

Refiners generally said call for light fuels from contract 
customers in the upper central states had settled to a steady 
pace and some of the pressure on terminal inventories had 
relaxed. Prices continued easy, nevertheless, on material 
for tank car shipment and some marketers said Nos. | and 
2 fuels were available to them on a firm basis over the 
balance of the heating season at “0.75¢ off’ (Group 3 
quotations for northern shipment as shown in Wall Street 
Journal). A marketer also disclosed sale of No. 2 fuel at 
7.5¢; quotations reported by refiners ranged from 8 to 
8.125¢. 

Gasoline remained a “drug on the market” with “dis- 
counts” of 0.25¢ and 0.375¢ at pipe line terminals most 
commonly discussed price. One refiner, however, pointed 
out that there was a general lack of buying interest to give 
open market gasoline prices “any real test.” 


Chicago District 


Residual Fuel Price Ranges Widen 


Price ranges for high-sulfur heavy fuels widened in Chi- 
cago district last week in a strong market for all industrial 
grades. Light fuels were steady; however, some selling at 
“discounts” was disclosed by a broker. Gasoline remained 
quiet, prices easy. 
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OIL MARKETS 





Summary of Daily Gasoline Prices (Dec. 22 through Dec. 28) 





Monday 
Motor Gasoline 93 Oct. (Premium): Dec. 28 
N. Tex. (Texas & New Mex. shpt.) +. + sie 25 
W. Tex. (Texas & New Mex. shpt.)....... 
E, Tex. (Truck Tnsp.).........-.-e0e+- cn ++ H 
Motor Gasoline 90 Oct. (Premium ): 
Okla., » * (6)12 375-13 .125 
(6)12 . 125-13 . 125 (2) 
(3)12 125-13 .125 
18-18 75(2) 


W. Tex. (Texas & New Mex. shpt.)......... 13-13 .75 


Thursday 
Dec. 24 
&. acm 25 

3° 3 


bay a ed 
. 23 
%. ria 25 
3 4 


(6)12 .375-13 .125 (6)12 375-13 .125 (6)12 375-13 .125 

(6)12 125-13 . 125 (2) (6)12 125-13 .125(2) (6)12.125-13.125(2) 

(3)12. 125-13 .125 (3 )12 125-13 .125 (3)12 . 125-13 125 
13-13 .75(2) 13-18 .75(2) 13-18 75(2) 


E. Tex. (roms Tnsp.) 
Cent. W. Tex. (Truck 
Motor Gasoline 88 Oct. esstoande 
N. Tex. (Texas & New Mex. shpt.) 12.75 
W. Tex. (Texas & New Mex. shpt.) 13 
E. Tex. (Truck Tnsp.) 13 
Motor Gasoline 84 Oct. (Regular): 
Okla., Group 8 (Okla. shpt.).............. 
Okla., Group 3 ee shpt.). . masa 
Midwestern (Group $8 basis) 
N. Tex. (Texas & 
W. Tex. (Texas & New Mex. shpt. ).. 
E. Tex. (Truck Tnsp.) 
Motor Gasoline 82 Oct. (Regular): 
N. Tex. (Texas & New Mex. shpt.)......... (2)11.75-12 .25 
Ws. SOy SHUM BOONE De vc cc device recvovecs 11.75-12 
Cent. W. Tex. (Truck Tnsp.).. 11.75 
Motor Gasoline 60 Oct. M & below: 
Okla., Group 3 (Okla. shpt.)............. . 
Okla., Greup 3 ——— shpt.).. Ped 
gy (Group 8 basis 
N. Tex. (Texas & New Mex. shpt.) 
W. Tex. (Texas & New Mex. shpt.) 
E. Tex. (Truck Tnsp.). . 
Cent. W. Tex. (Truck Tnsp.).............. 
Motor Gasoline 92 Oct. (Premium): 
New York har 
New York harbor, barges 
Philadelphia 


13-13 .75 
18 


(6)11 375-11 .625 

(7)11 125-11 .625 

a 125-11 .625 
1.75-12.7 


it - 75-12 .25 
(2)11 .75-12 .25 


x10 375-10 .875(2 
10 .875-10 875 
10 .375-10 875 


(2)11-11. 126 
il 


Motor Gasoline 86 Oc:. (Regular): 
New York harbor. . 














15 .15-16 .65 
14.15(2) 


14.75-15 .5 
13.7514 .15 


15.5 
13.95 


13-13 .75 
13-13 .75 
13 

12.75 

13 

13 


375-11 625 


(7)11. 125-11 .625 


-125-11 .625 
11.75-12.7 
1.75-12.25 

- 15-12 .25 


75-12 .25 
11.75-12 
-75 


5-10 .875(2) 


(2)11-11.125 
11 


15.2-16.5 


13 .65-14.5 
12.5 
14.1-14.8 
12.9-14.3 
12.8 


15 .15-16 .65 


13-13 .75 
13-13 .75 
13 


12.75 
1 


375-11 625 

125-11 .625 

tet 625 
11.75-12.7 


1. 75-12 .25 
15-12 .25 


75-12 26 
15-12 
75 


10 5-10 .875(2) 

10 .375-10 .875 

10 .375-10 875 

(2)10. 75- ~ 8 
11.25-1 


165 
(2)11-11. 125 
11 


15 .2-16.5 
15 .1-15 .6 
15 .8-16.8 
14.55-16 .3x 
15.3 


13 .65-14.5 
12.5 
14.1-14.8 
14.2 
12.9-14.3 
12.8 


15 .15-16 .65 


13-13 .75 
13-13 75 


13 


12,75 


13 
13 


(6)11 


.375-11 .625 
. 125-11 .625 


-125-11 625 
11.75-12.7 


15-12 25 
.15-12 25 


75-12 .25 
11 


75-12 


15 


.5-10 .875(2) 
10. 


375-10 .875 


10 .375-10 .875 
om. 75-11 .8 


eit. 
ll 


1.25-11 5 
ll 125” 


15.2-16.5 
15.1-15.6 
15 .8-16 .8 
14 .55-16 .6 
15.3 


18 .65-14.5 
12.5 
14.1-14.8 
14.2 
12.9-14.3 
12.8 


15 .15-16 .65 
14.15(2) 14.15(2) 14.15(2) 
14.75-15.5 

13 .75-14.15 


14.75-15.5 14 .75-15.5 

13 .75-14 .15 13 .75-14 .15(2) 
15.5 15.5 15.5 

13.95 13.96 13.95 


*Platt’s Oilgram Price Service not published on Dec. 25 (Christmas). No prices available for that date. 





High-sulfur No. 5 fuel ranged from 7.35 to 7.625¢, FOB 
Chicago District, and high-sulfur No. 6 fuel from 6.35 to 
6.375¢, both up fractionally on the highs. Supplier quoting 
the new highs said he was offering these grades freely, 
while most suppliers held their residual fuels for regular 
customers only. 

Mild weather took some of the edge off light fuel de- 
mand, but call became more insistent when zero weather 
returned. Meanwhile, river terminal operators described 
their activities as a “buttoning up” operation before 
Dresden Island locks close on Jan. 14 for repairs. 

Inventories of light fuels were high at local refineries 
and, in some instances, refiners said they were putting dis- 
tillates in tanks set aside for winter gasoline. 

Open market trading was confined to distillate sales re- 
ported by a broker who said he had sold range oil to 
jobbers at 10.75 to 11¢, Chicago district, and No. 2 fuel 
at 9.75 to 10¢; quotations ranged from 11 to 11.3¢ and 
10 to 10.25¢, respectively. 


Mid-Continent 


Fuel Oil Markets Improve 


Residual fuel prices ranged 5¢ bbl. higher in Oklahoma, 
Arkansas and Kansas the past week, when a number of 
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Mid-Continent refiners increased their quotations, and this 
product generally was described as “very tight.” Burning 
oil demand also improved as result of colder weather in 
northern consuming areas, but gasoline and lubricating oil 
trading remained inactive. 


No. 6 prices ranged upward from $1.50 in Oklahoma, 
$1.55 in Kansas and $1.90 in Arkansas. Also, No. 5 in 
Kansas was priced 5¢ higher, at $2.00, and Nos. 4 and 5 
were priced at $2.25 and $2.05, respectively, in Arkansas. 


Sales of No. 6 reported during week included one at 
$1.65, another at $1.60, by Kansas refiners. Since industrial 
buyers have been cut off from natural gas supplies in some 
areas because of severe weather, residual was expected to 
become even more scarce in Kansas and Oklahoma. 


Burning oil supplies were still plentiful. Demand was up 
sharply, however, with calls particularly good at northern 
pipe line terminals, and refiners generally said “two or three 
weeks of this kind of weather” would result in a “tight” 
distillate market. 


Gasoline and lubricating oils remained slow, with cycled 
gasoline available to resellers in Oklahoma at 9¢. One 
refiner said there was “less price shading” on lubricating 
oils adding, however, that refiners’ quotations already were 
at “rock bottom.” 
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NPN Gasoline Index 
: cents 


per gal. 
Dealer T.W. Tank Car 
Dec. 28 ; 16.26 12.51* 
Month Ago 16.39 12.62 
Year Ago : 15.26 11.64 

Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighed average of following whole- 
sale markets for regular-grade gasoline, FOB refineries or 
terminals: Okla.; Midwest; W. Penna.; Calif.; N. Y. Har- 
bor; Philadelphia; Jacksonville, Boston and Gulf Coast. 


*Also correct for Dec. 21. 











Central Michigan 


Residual Fuels Firm In Open Market 


Residual fuels were firm in the open market in Centra! 
Michigan last week, while light fuel shipments still were a 
disappointment to many refiners at late December. Gasoline 
was quiet. Refiners’ prices were unchanged for all products. 

Three refiners reported they were either current or poten- 
tial future buyers of residual fuel and, at the same time, 
said these grades had become noticeably tighter. Despite 
this, however, some said “discounts” had not disappeared 
in the case of certain “favored” consumers. In one instance. 
refiner said he was quoted a higher price for No. 6 fuel on 
an inter-refinery basis than some consumers were paying. 

Gasoline stocks were high at some plants, while others 
reported only slight additions to inventories this month. One 
refiner said his gasoline suppliers were on the low side— 
down 10-15% from December a year ago even though his 
crude runs were higher. 


Gulf Coast 


Jet Fuel Prices Lower 


Lower quotation for JP-4 jet fuel oil was the only price 
development at the Gulf during the Christmas week. Trad- 
ing was marked by an almost total absence of spot buyers, 
and many products continued weak pricewise. 

Quotations reported for JP-4 jet fuel ranged from 9.5¢ 
to 9.75¢, off 0.25¢ on the low side. At 9.5¢, price for JP-4 
jet fuel is same as quoted in the Caribbean area. 

Consensus of refiners and traders was that there were 
virtually no spot buyers active in the cargo market—and 
very few looking for barge lots, either. A spell of cold 
weather brought in a lot of heating oil inquiries from up- 
river terminal operators, but few of these resulted in sales. 

It was pointed out that refiners by the end of December 
will be behind on distillate shipments as compared with 
recent years. During the past three years, shipments of dis- 
tillates during November and December have been about 
40% of total shipments for the November-March “winter” 
months. This year, it was said that most refiners still are 
well below what “ought to be” 40% of their winter ship- 
ments of distillates. 

No further easing was indicated in gasoline prices, but 
most sources said that the product would be “very suscepti- 
ble to shading” should a firm bid appear. 

A major refiner who had been quoting 13.25¢ for 93 oct. 
premium gasoline reported that his price now applies for 
95 oct. 
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BLS Crude-Products Index Dips 0.3% 


Washington—Bureau of Labor Statistics’ index for crude 
oil and petroleum products dipped 0.3%, from 116.6 in 
October to 116.3 in November, with sharp decline in 
natural gasoline index—14.0% —offsetting smaller increases 
in kerosine, distillates and residuals. 

BLS figures, with petroleum indexes based on Platt’s 
OILGRAM quotations, follow (1947-49 equals 100): 


Change Change. 
Nov. ’52 Oct. vs. 
Nov. Oct. Nov. vs. Nov. 
1953* 1953 1952 Nov. ’53 1953 
Crude 120.9 120.9 169.0 +11.9 
Crude and 
products 116.3 116.6 108.1 
Gasoline 123.9 125.2 114.3 
Kerosine 113.9 113.4 11.2.8 
Distillate 
fuels 120.1 119.4 112.6 
Residual 
fuels 95.4 93.1 
Lubricating 
oils 80.5 
Natural 
gasoline 33 wan 
All commodi- 
ties 109.8 110.2 
(*) preliminary. 


AIOC, Shell Abandon Time Charter Rate 


London (Reuters)—Anglo Iranian and Shell oil com- 
panies are to discontinue practice of requesting London 
tanker brokers panel to make semi-annual assessment 
(each April and October) of current market level for 
time charters. 

Anglo-Iranian said use of brokers award public index 
of freight charters was adopted in circumstances wherein 
shortage of tanker tonnage resulted in extremely high 
rates for prompt fixtures and, in general, in abnormally 
unstable freight market conditions. 

During past 12 months, however, radical change has 
taken place in tanker tonnage situation and all indications 
are that for some considerable time there will be adequate 
supply of tankers available to meet charterers’ require- 
ments. View is taken, therefore, that freight charges can 
satisfactorily be determined in normal business procedures. 


+ 8.2 
4+ 9.6 
A 13 


+ 7.5 
+14.7 
—16.0 
—22.0 


— 04 —09 


Propane and “Mix” Prices Firm Up 


Cold weather in Middle West has firmed prices for 
propane and butane-propane mix, according to liquefied 
petroleum gas sources the past week. “Discounts” have 
disappeared for prompt, spot shipments of these products, 
and producers now are pulling on underground propane 
reserves. 





Crude Oil Prices 


No changes reported in crude oil prices during 
week ended Dec. 26. For complete crude price 
schedules, see P. 00 of this issue. 














in effect December 28 at 
Gasoline 


OKLA., Group 3 (Okla. shpt.) 

90 Oct. Prem. . (6)12.875-13 .125 
84 Oct. Reg. . (5)11.875-11 .625 
60 Oct. M & below x10 .375-10.875(2) 


OKLA., Group 3 (Northern shpt.) 


98 Oct. Prem. seeeseee (6)12,125-13.125 
84 Oct. Reg. -ee» (T)L1L. 125-11 .625 
60 Oct. M & below 10 .375-10 .875 


MIDWESTERN (Group 3 basis) 


90 Oct. Prem. -«» (B)12,125-13.125 
84 Oct. Reg -. (6)11.125-11 .625 
60 Oct. M & below 10 .375-10 875 


N. TEX. (Texas & New Mex. shpt.) 


18 .75-14 25 
-s- a5(8) 


‘ 11. 15-12. 7 
(2)11 . 75-12 .25 
(2)10.75-11.8 


W. TEX. (Texas & New Mex. shpt.) 


&. TEX. (Truck transport lots) 
93 Oct. Prem... .. 


13 

. (2)11.75-12. 
11.75-12 
(2)11-11. 


CENT. W. TEX. (Truck transport lots) 


18 
11. 
ll 


ARK. (For shipment to Ark. & La.) 
90 Oct. Prem. 
80 Oct. Reg. 

60 Oct. M & below 


eg 11. 125-12 .375 
60 Oct. M & below 10 .38-11.625 
WESTERN PENNA. 
Bradford-Warren: 
90 Oct. Prem. 


15. 15-16 .65 
86 Oct. Reg. 14 15 


14.15(2) 
Oil City: 
90 Oct. Prem. 


14.75-15. 
86 Oct. Reg. re 


13 .75-14.15 
Pittsburgh: 


90 Oct. Prem... . 
86 Oct. Reg. a8 


Ohio—Quotations of 8.0. Ohi 
Okie sen » lo for delivery to 


CENTRAL MICHIGAN 
(FOB Central Michigan refineries) 


90 Oct. Prem.. 14.5-14.75(2 
86 Oct. Prem. 14.25-14 5x . 


84 Oct. Reg. 13 .5-13 .75(2)x 
82 Oct. Reg. 3 .25(2) 


Prices + gg are reproduced from Platt’s OJILGRAM Dally Oil 
jated with National Petroleum News, w 
resentatives in all N NPN-OILGRAM offices devote their time —~ in a 


Price Service, 


to reporting oil industry prices everywhere. 


Prices shown in tables are sales Prices or quotations or general offers 
or posted prices by refiners, by pipeline terminal y 
tanker terminal operators; for current sales and shipments; for the busi- 


mess day or period stated; 


except Tank Wagon ces, prices are for 
bulk lots such as tank car, ong W 


rock truck inn 
‘ges or cargoes or transport lots 
fneries or terminals; in cents per gal., except 
shown; wax and ad y ~~ 4 in —_ 

for crude oil nts oun 
ported as received by MLCRAM: — National 
guaranteed; 
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y, so designated 


for subscribers’ private use a oe not for resale or 


Refineries and Terminals 


CALIFORNIA 
Los ng “me Dist.: 


(2)14.1-18.1 
(2)13 1-15 .6(2) 


San Francisco Dist.: 


17 .85-18 .6 
15 .85-16 .1 


Kerosine, Gas & Fuel Oils 
OKLA., Group 3 (Okla. shpt.) 
8.875-9.25 
25 
9.375 
25-8 875(5) 


82) 
No. 6 fuel x(4)$1.50-2 00x 


OKLA., Group 3 (Northern shpt. 


(2)T .75-8 
No. 6 fuel (5)$1.50-1 
MIDWESTERN (Group 3 basis) 
41-43 “ _ 5d sdb oscesevsade (3)8 .875-9 .25 


42-44 9.25 
.875(2) 
8.875 


5 . 
No. 6 fuel x$1.50(3) 
N. TEX. (Texas & New Mex. shpt.) 
41-43 ™ - aebehebeahéaneee< Sete 


42-44 . 
58 & above D.1. Diesel (2)9-9 .75(2) 


No. 6 fuel... ; ‘ $1 .45-1.75 


W. TEX. (Texas & New Mex. shpt.) 


9 .5-9 .75(2) 
9 .5-9.6 
8.75-9 .75 
No. 1 9.625 
No. 6 fuel . (3)$1.50-1.60(2) 


CENT. W. TEX. (Truck transport lots) 
41-43 w 
58 ~~ above D.L. Diesel . 
No. 2 fuel. 
No. 6 fuel. . 


KANSAS (For Kansas destinations only) 
42-44 w.w.. 


8 .875-9 .6: 

8 .875-9 .375 

8 .625-10 
8-9 625 


x$2 00-2 .25x 
x$1.55-1.75 


No. 6 fuel 


distribution or 


operators, and b: 
ratings, exc 
: by ASTM 
prices erp ing to 
OB re- Service invoice. 


For omnes orice service delivered 


ein 
iu Ps Price ge 
al al rate in U.S.: 


but not 


ublication. Durin 

at times all sellers 
posting of firm prices but give O 
would quote to the — in general and which 
regular customers on! 
Gasoline ratings are 


York, 
ervice, 330 W. 42nd St., New York 36, N. Y. Annual 


ARK. (For shipment to Ark. & La.) 


No. 
No. 
No. 
No. 
No. x$1.90 


WESTERN PENNA. 

Bradford-Warren: 

Kerosine . (8)11.25-11.55 
55 cetane Diesel . , 11(2) 
No. 2 fue’ y ; Phe . (2)10.75-11.25 
No. 3 fue (2)10 . 75-11 .05 
36-40 Baediar fuel 10 .5-10 .85 


Oil City: 
Kerosine 


No. 1 fuel.. 

No. 2 fuel 

No. 3 fuel 

36-40 gravity fuel 


11.5-11.65 
10.75 


(2)11-11.15 
(3)10. 75-11 .05 
10.75 


10.75 


il “> 65 
0.9 


iis 
: -, 4-11. ; 
36-40 gravity fuel... 5-11 


CENTRAL MICHIGAN 
(FOB Central Michigan refineries.) 


Range oil. x12 .55- 8. 8(2) 
46-49 w.w. kero... ... x12.8-13.1 
P. W. distillate ‘ ‘ 12 3-12 8 

wa (2)11 .5-11 .8(3)x 


OHIO— Quotations of S.0. Ohio for delivery te 
Ohio points: 


fuel 
Diesel (Light & Med.).. 


CALIFORNIA 
San — Valley Dist.: 


40-43 w 
el “tuel PS paee. 
Light fuel 
Diesel fuel (PS 00). 
Stove dist. (PS 100) 


San Francisco Dist.: 
40-43 w. 
Heavy "tuel (PS 400).. 
fuel (PS 300) 


(2)13 .8-14.2 
$1.80-2.10 
$2 .25-2 .30(2) 
10 25-13 .2 

10 .5-14.7 


Natural Gasoline 


aS es Erlien wien soe may 
it 8 

pon Be in any Mid-Continent manufacturing 

district.) 

FOB GROUP 3 

Grade 26-70...........+-+- 


FOB BRECKENRIDGE 
Grade 26-70.. 


5.5 (Quotations 


5 (Quotations) 


period of short supply, some sellers 
uotations to new customers er ti 
GRAM the prices they otherwise 
confine to their 
fh. price tables. 
are minimum 


withhol 


and such eA a 
ASTM Method 


A. where letter M is a to yt iy octane rating is 
Method. For further details of price conditions apply 
te any NPN—OILGRAM office or see back of any OJLGRAM Price 


from nearest OILGRAM 


Chicago = Beyten,, ose Platt’s 


$150 Hh year, payable in tS 
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Naphthas & Solvents 


Group 3) 


12.875 
. .(2)18.. 125-13 875 
(2)14.125-14 625 


WESTERN PENNA. 


Oil City: 
Stoddard solvent............ 


Pittsburgh: 
Stoddard solvent 


OHIO—Quotations of S.0. Ohio for delivery 
to Ohio points: 


V.M.&P. naphtha. 18.0 


17.0 
15.875 
E. TEXAS (Truck Trnspt. lots) 
Stoddard solvent 12.26 


CENT. W. TEX. (Truck Trnspt. lots) 
Stoddard solvent 11.5 


KANSAS (For Kans., Dest'n. only) 
Stoddard solvent 12.5 


ATLANTIC COAST 


V.M.&P. Mineral 
Naphtha Spirits 
New York}Harbor. 18(4) 17(6) 
17.5(4) 16 .5(6) 
iene 16 .6(8) 
18 .5(4) 17.6(6) 
hee 17.6(6) 


Petrolatums 
WESTERN PENNA. 

(Bbis., carloads; tank car, 1 to 1.5¢ less) 
Snow white. ; 7126-7 .75 
Soft white... 6 .75-7 .375(2) 
Lily white 6 .625-7 .25 
ee ry rr ry oreo 6 .125-6 .75(2) 
Soft yellow 6 .25-5 .75 
Light amber. . 6 .25-65.5 

5-5.5 
4.75-5 .875 


Lubricating Oils 


WESTERN PENNA. 


Prices are for sales made, or offers reliably se- 
ported, to jobbers & compounders only. 


Viscous Neutrals—No. 3 col. Vis. at 70° F. 200 
Vis. (180 at 100°) 420-425 f. 
10 p.t.. 24.5 
15 p.t.. 23.5 
25 p.t. (2 
150 Vis. (143 atji00°) 400-405 fi. 
10 p.t.. 21.5 
15 p.t... 
25 p.t.... 


Bright Stocks 
145-155 vis. at 210°, 540-550 fi. No. 8 col. 
0 pt.... ae 20 


20.5 
(2)19-20(2) 


19 5 
(2)18-19(2 


Cylinder Stocks 


600 s.r. filter a bi. 
650 s.r... 
600 flash. 


630 flash 2072) x 


for domestic ae, oe 
. at 210° Neutrals, vis. 


Bright Stock—Cenventional 
200 vis. t 
10-25 p Wh iteaeh)s 22.5 
150-160 - D: 
6-10 me......... 19 .5-20.5 
Wise se 19-20 5 
18.5 


Bright Stock—Solvent 
150-160 vis. 0-10 p.p., 95 v.i. 22-24(2) 


Neutral Oile—Solvent (95 v.i.) 


Cylinder Stocks 
600 s.r., olive green......... 


GULF COAST—Solvent Refined Labes. 


From Mid-Continent grade crude. Prices FOB 
ship at Gulf for export. 


Bright stock—Vis. at 2,0° 
150-160 vis., 0-10 pour test, 
95 v.i. (2)19-22 5 


Neutral Oile— Vis. at 100°: & v.i.5 0-10 p.« 
100 vis. : 

200 vis. 
300 vis. 
500 vis. (2)17-18 5 


SOUTH TEXAS LUBES 


(Vis. at 100° F. FOB S. Tex., refineries for do 
mestic and/or export shipment. ) 


PALE OILS: 
Vis. Color 
100 Im-2m 
200 2-3 
300 

500 

750 

2200 

1000 


Nrrwmnynnen 


RED OILS: 
Vis. Color 
100 
200 
300 
500 
750 
1200 
2000 


3-3-3 -3— 
Sananneae 
— 

) 


on 


BRNNNNW 
3 Doe wr 


an 











by ty SCULLY SIGNAL COMPANY ‘Melrose 76, Mass. 
customer tanks 


Conadion Ucensee: EMPIRE BRASS MFG. CO, LTD, Toronto, Ontorlo 


174 Green Street 
tank installations 








New York 





Marketer of Petroleum Products 
NEW ENGLAND PETROLEUM veal tacass we 














lar business letterhead. No obli- 
gation on your part whatsoever! 
Mail your request today! Platt’s 
OILGRAM Price Service, 330 
W. 42nd St., New York 36, N. Y. 


Get the OILGRAM Habit! 
Read OILGRAM Daily— 


MONDAY through FRIDAY 





compPLeTE DAILY oOlL PRICE SERVICE 
DIRECT from the Nation's Leading Oil Centers 


Timely, reliable market information when you need it most—delivered 
at your desk—by fastest mail—every morning! Buying, selling, trading 
facts! Accurate, daily price reporting of more than 600 different prices 
of petroleum products from the nation’s leading oil centers. Rapid-fire 
market fluctuations compiled, recorded, produced and released through 
private wire facilities—backed by more than 30 years of expert NEWS 
and PRICE service publishing experience. SPECIAL!! One week trial 
subscription with our compliments. Just send your request on your regu 


A McGRAW HILL PUBLICATION 
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PRICES in effect December 28 at Refineries and Terminals—Cont. 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal. 
tank cars or transport trucks) «+. 
Commercial Industrial 
Propane Propane 


8.75 
8 .6(3) 


4-485 
7.5 


WESTERN PENNA. (T.C., in Bulk) 
White Crude Scale: 

BODES B.ED. occ ccccceses 5(4 
SBOE BERGA. ccccccccosss 5(4 
SEABOARD 


Melting points are . 8° higher than EMP. 
Prices are for carload | Domestic 


ibs loose. Export pri 
or bbis., fully refined in bags or carto 


Crude Scale N. ¥. Domestic N. Y. Export 
124-126 white. .. .(2)6.6 (2)6 .25-6 .6(2) 


Fully Refined: 


Prices to jobbers & distributors in tank car 
and/or truck lots FOB refineries, , Pipe 
line terminals and inland waterway barge ter 


Atlantic & Gulf Coasts 


Prices are of refiners, FOB their refineries & tanker terminals and of tanker termina! operators. FOB their 
terminals. Ships’ bunkers prices are exclusive of lighterage. 


92 Oct. 86 Oct. a Sevech pon 

° eg. 

Gasoline Gasoline No.1 Fuel (*) No. 2 Fuel (*) 
18 .65-14.5 eee é 9.619 

=. 5 oases 9.4 18} 


8(6) 10. * 11 
ang. 9 14.3 











(2)i2.25-12.3 
(2)12-12.8 
13.4(7)x 
14.9 13.4 
(2)14.6-15.4 13.1(3) 
16.3-16.9 i465 iat 
14.4 12.4 11.6 
12.6-13.2 meet 
13.2(2) 
15 .8-16.8x 14.1-14.8 


(2)14.9-15 .7 
16 .6-17.3 
16 .5-17.2 











14.4-15.7 G@)is-1-18. <4) ys Al d 65 
14.2-15.6 2.9-18.3(5) .... ; 10.55(5 


13 .4-15 .35(2) 12 .4-13 .85 ‘ 10.2(7) 


Gas House Diesel Oil (*) Light 
Gas Oils N Shore Plants Ships’ Heavy Diesel ' 
(*) No. 4 Fuel (50 cet., 55 d.i.) (45 cates rcs a) i.) Ships’? Bunkers 


%. 6 (10)$8. 22-8. 78 m j $4.18(4) $3 .80(4) 
).7 : 10 7(4) 











Motor Gasoline 


10 .875-11.3 
No. (5)10-10 .25(2) 
Heavy Fuel Oils 


No. 5, low sulfur 
No. 5, high sulfur 
No. 6, low sulfur 
No. 6, high sulfur 


Mexican Bunker Prices 
U. 8. DOLLARS PER BBL. OF 159 LITERS 


(In Ships’ Diesel Bunker C 
Bunkers, or Fuel Fuel 
Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, Calif.. $4.20(5) $1.80(5) 
4.41(4) 1.85(4) 
4.62(4) 2.10(4) 
4.62(4) 2.10(4) 


4.473(5) 
4.473(8) 





+ 
10 





2 996) soa} 


xt 10 .65(4) 
eh 10.7(4) 
3.21(3) 10.8(4) 





2.80 10 .65(5) 4.473(5) 
wees 10 .65(6) 4.429-4 .431(4) 


10.3(2) 4 30(8) 


No. 6 Fuel Bunker C 
No. 6 Fuel Max. 1,% Fuel 


Max. 1, Sulfu Ships' 

Suites” ests _— 

$2.25(15) (2)$2.85-2.43  (2)$2.35-2.40 $2 .25(10) 
2.25(4) 2.43 2 40 2.25(4) 





1.95 rey Fe 1.95(2) 
2.29(5) 2.43 2.44 2.29(5) 
2.20(3) baee owes -20(3) 

1.95 ro bikes (3)1 .95-2 .10 
1.95(5) 
2.18(6) 
.15(8) 





~ 
i— 

awn 

a> 
oar 

—S 
~ 





BRS 


BRAS 
Lae 


7s 





— 
—_ 





2.4365) 


BBs 
> +. 
S 3s 


244-2 54 


-_~ 
> 





| 


CK) Pes 
2" Baa 282% o0ees? 


BO PO] PO 09 1S DY] PO NO BY] DO DD 
= 
wo 


2s 
b$ 
oe 
Jae 
vm ied — 
Aas Be 
we 


Pye ile south, of Maryland, ands at : Tampa, prices ae some sellers 
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Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at U. S. Gulf, minimum of 20,000 bbis., an8 aso ty ccfinass exlly tn stnes 


refiners, export agents, or tanker terminal operators. The figure in paren ter each price indicates 
the number of companies quoting that price. - 


Aviation Gasoline (MIL-F-5572) 
Grade 115/145 19.75 


Grade 100/130 18.26 
Grade 91/96 17.25 


Jet Fuel (MIL-F-5624a) 


Kerosine & Light Fuels 
41-43 w.w. Kerosine 

8 .875-9-9 . 125-9 .25-9 .5-9 .625(3)-9 .75(2) 
No. 2 Fuel.. .8.125-8 .25-8 .5(3)-8 .625(3)-8 .75(3) 
9.6-0. 16) Diesel & Gas Oils 
43-47 Diesel Index 8 25-8 .75(3) 
48-52 Diesel Index........... 8 .25-8 .5-8 .875(3) 
53-57 Diesel Index 8 375-9(38) 


13 .25(4)-18 .875-18 .625 
“ia. 5-12 .75(3)-12. rh eg tae 
12- - 25 
Cate Seri 


79 Oct. 10 .25-10 876-10. 75-11-11 .125 
70-72 Oct. Leaded....... 9 .75-10-10 .5(2)-10.75 


Heavy Fuels )Cargoes 
No. 6 Fuel, 0-10 p.t.. ... 2... 0. ce eee $2 .60-2 .65 
Bunker “C” Fuel... .$1.85(8)-$1 .90-$1 .95-$2.00 


Middle East Crude Prices 


(Prices are bbl. of 42 U. S. gals., exclusive of local port or other governmental charges, sales taxes, 
ete., if any; FOB loading port indicated, { for As ca shown; 2c per bbl. differential per degree of gravity 
epplies for gravities below and above those shown). 

Persian Gulf 
Price 


Company 


ME. Coude Sales 


Socony-Vacuum* 
aa xport 
An lo-isanian 
Shell Petroleum 


é 
3 
< 
a 


Leading Port 

Ras Tanura, Saudi Arabia 
Ras Tanura, Saudi Arabia 
Ras Tanura, Saudi Arabia 


Effective Date 


aE? | 


sg | 


Fao, Iraq 
Mina-al-Ahmadi, Kuwait 
—— Kuwait 


Umm Said, 
Umm Said, 
Umm Said, tat 


rea Said, 


is 


Cult Exploratien 
Anglo ranian 
Esso Export 
Shell Petroleum 

y-Vacuum* 


aww 


SRSSRe8SSSS8% 


ODD DD Oe et ee 


te 
| 


Arabian 
Arabian 
= 
raq port 
Iraq Shell Petroleum 
Iraq Socony-Vacuum* 
*Socony-Vacuum Overseas Supply Co, 


BE 


Venezuelan Crude Prices 


Prices are of Creole Petroleum for sale and/or purchase o' f cargo-lot quantities FOB deepwater 
per Fy at ports named, and ae 4, to crude ae - company’s requirements; 2c per bbl. 
differen per degree of gravity applies for gravities below and ve those shown, except for Lagunillas 
Heavy ~y whieh ans ~~ wre apples regardiee of gravity. “Price = Slicable for each is that in effect 
at time vessel ten made in fie ice appiiable tor each cs ‘or such purchases 
with dedections aly ayy for at. - eA line ~—F 5 accordance with published tariffs. 


Purchases by Creole not subject to contracts ezuelan government are made at prices established 
by schedule shown below less 1c per bbl. 


Price Effective 
Crude FOB Date 


Las Piedras or Amuay 


June 23, 1953 
Amua: 
Las Piedras or Amuay 


June 23, 1953 
Oct. 11. 1952 


Bachaquero 

Tia — nary 

Lagun' eavy 

Tia Juana Medium......... 
Tia Juana 102 L.P.. 

Tia Juana Light 

Mara 


a et pat att ht a at et BC 
RSRSRVRSSSISRGS 


June 23, 1953 


Aviation Gasoline Prices 
eek SS Se ae SES ot ' SER ee Ste aviation gasoline meet specifications MIL-F- 
District 


Detroit 
17.4 
15 .4(2)x 
12.7 
11.95(8) 
11.45(4) 
8.8502) 


11.3-11.7 
11.3-12.3 
10 .3-11 
8.1(4) 

7 .36(4) 
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REPUBLIC OIL REFINING CO. 


of 
Petroleum 
Products 


Refinery, 
Texas City, Texas 








for 
ANK CAR BUYERS 


& 
Uniform High Quality 
DEEP ROCK Oil CORPORATION 


PHONE 2-4 








HARTOL 


gat telad meee) iael Bile), 
INDEPENDENT MARKETERS 


Mainc to South Carolina 
FIFTH AVENUE. NEW YORK 20 WN Y 





BARKOW PETROLEUM CO. 


Barrellling—Blending—Canning 


le] i SRelomn 1) mm 244°) Of 
Richmond—Seaettie 
P. O. Box 335, Point Station 
RICHMOND, CALIF 














New York 36, N. Y. 














PRICES in effect December 28—Tank Wagon 


Prices for oline do 
inspection oy 
separate 
taxes as indicated in footnotes. 


not include taxes; 
ces as shown in 


1953, as posted 
offices, but subject to later correction. 
Atlantic 


Atlantic oe 
Refining (Ke (Regular Grade) 


Allentown, 
P. 


On 


Gre ib 
reensburg. . x16 
arrisburg. . x16 
Philadelphia.x15 
Pi h.. xi 


Rr errr. 


2 Naannacnnws 
a 


x15 
Albany, N.Y. x18 
Binghamton. x16. 


C = 
0 ee eenerrene reo D2 Amonmonnne 
Daa rIaQORh ONO 2o 


a 2 & ARCRNIOMROBOMOR DR © RIE 


of! 
> © © & Sseseosceocesoo Oo © O&O SooSCSSCSO 


115 


Lc 
J 


Mineral Spirits V.M.&P. 
T.W. 
20.0 
23.0 
Heavy Fuel as tad 
Philadelphia, Pa. 
Notes: 


No. 6 


Effective dates: tDec. ¢ ) s 
tDee. 15. es ec. 3, xDec. 11, ®Dec. 12, 


Cont’l 
Oil 


(N. B. Prices are Continental’s 
tank-wagon poten, St Current Meelling 


ann lh wel con conditions.) 
Conoco or ~ a 
N-tane 


(3rd 
(apuier) Grate) 7. 
Wagon Taxes 


o 
J 


00 00 00 &© 08 G0 G0 ~3 00 00 G0 GO G0 G0 G0 G0 
annonnoocoooosooos 


4444 com 


mien rons wre 





cludes these city 
Albuquerque & Pm -.- .5e ; 

Fe, oe Cheyenne, Ic; Pray B — 

rts = 
Lake City and Twin Falls li d 

eens § Prices ese oe po sey of less then 

and over, deduct le. “ ptiore x tens 


Notes: 


T. W. prices are to consumers and dealers. 
verfemium-grade gasoline t.w. prices 2.3¢ above 


38 


they do, however, include 
next column. Gasoline tares, 
umn, include 2c federal and state taxes; also city and cow 
Kerosine tank wagon prices also 
not include taxes; kerosine tases where levied ere indicated in footnotes. 
Discount, if any, are shown in footnotes. These prices in effect Dec. 4, 
by principal marketing companies at t headquarters’ 


Inspection fees per 
unless — ) oan 


Ala. 
2/25¢; 


shown in 


CHEVRON 
(Regular) Av. 80/87 

T.T. T 
400 Gals. 


Standard of 
California 


& over 
San Fran., Cal... 


Honolulu, T. H.. 
Fairbanks, Alaska 


a 
CONMCARDAMRMRONTDH 
OO -~2O OH DO COA 


Kerosine Fuel Furnace Oil 
Ou T.T. T.T. 
(ex all taxes) 


(400 gals. & over) 


Honolulu. 
Fairbanks... . 
Juneau...... 


wea 
DANDOAKH RH AWOR 


Taxes: 

Boise—8ec gas tax applies to motor fuel only ; 
ee taxes are 2c federal, 2.5c state. 

t Lake—Te gas tax applies to motor fuel 

Be. aan taxes are 2c federal, 4c state. 

Honolulu—8.5e gas tax lies to motor fuel 
only; avgas taxes are 2c federal, 3.5c terri- 
torial. Standard Diesel/furnace oil En is ex 
le territorial liquid fuels tax. All T.T. prices 
are ex Hawai gross income tax of 1% to 
resellers, 2.5% to consumers. 


Notes: 


Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0¢ for 40-199 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5¢ differential applies 
to 40-399 gal. delivery; for iess than 40 gals. 
add 5.0¢ gal.; except at Honolulu add 5.0c for 
less than 40 gals. to Marine trade and less 
. to Shoreside trade. Prices for 


. gals. 
lees than 100 gals. (Shoreside). 
ron Aviation 80/87 quantity ietivered prices, 
San 91/98, 5.0c for 100/130 and 8.0c for 
1 > 

Kerosine—T.T. prices, except at Salt Lake 
City, apply to deliveries of 400 =. & over. 
For other deliveries: less than 40 gals., ry 
8c; 200-399 gals. add le; 40-199 ag add 4c 
tank car/truck trailer ; deduct 1.5c. Salt Lake 
City posted tank truck price is for minimum 
40 gal. deliveries. 

Standard gen bebegnemg Oil & Standard 
Stove Oil—T.T. prices are for Tata of 406 

. or more. For other deliveries: 40-199 

gals., add ic; 200-899 gals., add 6.5c; 
than 40 gals., add 6c. 


*Standard No. 2 Burner Oil. 


Humble 
Oil 


Humble 
Gasoline 
Regular 
T.W. Retail TaxesWagon tail 
=: 3st . 5 


17.5 


T.W. prices are to all classes of dealers and 
consumers. 


™ Premium-grade gasoline t.w. prices’ 2¢ above 
regular. 


ifea, 


1/40c gasoline; 

Kans. 171006; la 1/32¢; Minn 5/2000; Mo. 1/25¢; Neb..2/100e; 

Nev. 1/20c; N. C. 1/4c;_N. D. 

1/40c; Tenn. 2/Se; and Wisc. 
Kerosine inspection fees only: 


, included in both gasoline and kerosine prices, 

are as follows: 

Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 
; Okla. "2/25¢; S. C. 1/8¢; S. D. 

3/1 oon 

Ala. 1/2¢; Iowa 1/50c; Mich. 1/Se. 


Esso Gasoline 


Esso (Regular Grade) 


Standard 


Atlantic City, N. J.. 
Newark 


Nae ws bed SPOS ss ss 
3H So WSO HIS AEMNCOKWF NOAA OH CONBRHHOHRS 
Geuscuecansasneoonbonasecncenemes 
# OOO OOO OOO OOO OOO OOO AI-I-I-IW WWW WIN HNN 
Dnococoocooooo Sooo Oooo eScooSoSSoOSSSOS 


Naphthas T. W. & Steel wale. 
N. J. Min Spirits V.M.&P. 
— 600 gale. & over.. 18 19.5 


24. 25.5 
ma Md. 
3,6 16 
25 


26 
FUEL OILS—T.W. 
1 vy No.4 Ne.6 


12-8 $3.74 $2.86 
79 + 2.85 
rete 2.89 


oe 
coer OMIM wT 
ue 


Mis tans sila Sa, ‘ 
Taxes: Louisiana kerosine priees do not in- 
clude ic state 
Notes: ne No. 1—Atlantic City prices are 
for deliveries of 300 gals. or more; add le for 
100-299 gals. 2c for less than 100 gals. 
No. Spey ~~ price is for min. delivery 


of 1,050 ; for min. delivery of 2,500 gals. 
price is $2. 83 per bbl. 

tEffective date corrected to Dec. 12. 

™ Premium-grade gasoline t.w. prices 2.5¢ above 


(Prices are per imperial gal. ; te 
arrive at price per U. S. gal., 
subtract 1/6th.) 
(Esso Gasoline 
R Jar Grade) 
Gasoline 
Taxes 
14.0 
0 
0 


imperial 
oil 


3 
4 


St. John’s Nfid. 
Halifax, :* 


‘ sesesese’ 
ERERESSERES SS 
weeHenaaneHHte rer 


F seummeneeey eee 
to t9 00 


Cc 
Taxes: Gasoline taxes are provincial taxes. 
Notes: Premium-grade palin t.w. prices 2¢ 
above regular. 
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PRICES in effect December 28—Tank Wagon—Cont. 


Socony Vacuum 


Mobilgas Aircraft 
Grade Grade Grade 
Gasoline 80 


- — eg Gegutes Grade) 
Taxes T.W. T.W. 


r. fons. Dir. 
T.W. TC. “T.C. 


Mobilfuel 
Diese 
T.c, 


Mobilheat 
(No. 2 Fuel) 
T.c, >» Yard T. 


Mobil Kerosine 
Yard 


New York City: 
Manh 


14. 
14 
14. 
14 
14 


i1.2 


ceooooooooseoooeoSsooseSeoSoSoSoS 
Conw eorew 4 


eer) 


a 
on 


on 


Plattsburg.. 
Rochester... . 
Bridgeport, Conn.. 
Danbury...... 
Hartford. .. ina 
New Haven........ 
Bangor, Me. 
Portland... . 
Boston, Mass. ... 
Concord, N. H... 
Lancaster... 
Manchester. . 
Portsmouth * 
Providence, R. I. 
Burlington, Vt 
Rutland. . 


Tank Wagon Prices 
aa ar yg ~ 


: to oF WO BHO AeE 


: BO: QrSwmerSwemD- 
[ao axuceK Canam w&© 


 WeORS: MreM: MaadKHEM- oO - 
ws 
1 CeOmMo: Baws sRawom: om: - 


4 aoe 
on nats 
8 12.5 
13.0 

Rochester 

20.5 
Naphtha ‘ 22.5 23.5 20.5 21.5 
nirsath N.Y.C. prices are ex 3% city sales tax, Syra: prices ex 2% city sales tax, applicable to price of gasoline (ex tax). 
Discounts: Mobil Kerosine—New York City (all ee B and Mt. Vernon, tank wagon less 0.5¢ for deliveries of 300 gals. 

Mobilfuel Diesel—All points, tank wagon less 0.5¢ for deliveries of 800 gals. or more. 

Mobilheat—New York City (all boroughs) and Mt. Vernon, tank wagon less 0.5¢ for deliveries of 800 gal. or more. 


Notes: Jamestown T.C. prices are delivered prices, all other T.C. prices are FOB bulk terminals. 
xEffective Dec. 16. 


Ohio Standard 


99-9 AVAIAAIAWWOAARARDAMAAAAAMAAMD 
er eer ROCON ODODE RWOVAIWIVIIA 


DWN OKODONOE: BHae wo 


E cn co AROCON DOO DRA WOVER IOI 
CHaBAAARENBOH OROA 


Buffalo 
19.5 
Boe 5 


Boston 


2 
“ 
~ 
22 
- 
“ 


Providence 
19.5 
21 5 


or more 


Sohio X-Tane Gasoline 

(Regular Grade) 
Con- R 

sumer 


Aviation Gas.-Cons. T.W. 
Sehio Sohio Sohio 


a Repbthe & Solvente—Cons. T.W. 
Avia. Avia. Avia. 
80 91 100 


S.R. D.C. V.M.&P. 
Sol- Naph- Naph- 
tha tha 


e- 
sell- 
ers 


Kerosine No.1 
Sohio- 


@ 
in 


a 
— 
* 
- 
- 


Canton. 
Cincinnati 
Cleveland 
Columbus. . 


oom 


Lim 
Mansfield 
Marion... 
Portsmouth... 
Toledo. . 
Youngstown . 
Zanesville 


1 
2 
2 
20 
20 
2 
2 
2 
2 
2 
1 


acocsces' 
weve oecvcoeoe 


sooooooooeoosoo 
BESBESEEEEEE 
ssh bwbbebbbne 
to bo to bo 00 60 co bo 60 to co tow 
Is) 
35 
wo 
eet 
SUBBEBEREEEEE 
coooocooeooosscoe 
SUsBEEEEEEEE 
ccooocoooooooco 
SUBESBESSERE 
ospooooooooooo 
SUBEBESBERE 
cooooooooo5o: 
ee er re 
way awa waaay 
~awwawaaawaasns 


13 23. 


egy my operators ean purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with ‘State Tax Exemption Form 
- supplier 


ts: Sohio Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 
— Ls my | Nos. 1 Fuels—Prices are for 100 gals. or more, 50 to 99 gals. add le per gal., 1-49 


and 2 gals. add 2c per ga 
-. . Solvents—T. W. and drum prices are for deliveries of 500 gals. or more. For other deliveries : 150-499 gals. mia 2c; less than 160 
gals., a c. 


Prenium- ‘grade gasoline t.w. prices 2¢ above regular; third-grade prices same as regular unless otherwise noted; s.s. prices are at company operated stations 


Indiana Standard 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard 
of Indiana bulk plants where the company’s prices are publicly > 
Red Crown 
(Reg. Grade) Gaso- Kero- 
Cons. Dir. line sine 
T. T.W. Taxes T.W. 
18 146.3 7 16.3 


8 


——Stanolex Furnace Oil 

100 100- 100- 175- 
gals. 175 349 

& over gals. gals. 


Kentucky 
Standard 


350 850 
gals. gals. 
& over & over 


1-99 
gals. 


849 
gals. 


n 
oo 


Mpls.-St. Paul....... i4/0* 133° i2.8* Covington, Ky.. 
Des Moines, Ia vas i Bae». hein 


<0 tented mews e 

AAIISYARAIAIA 

cooooooonm 
oowe 


Milwaukee, Wisc. 14.6 


—e 


Fuel Oils—T.W.—Chicago, Il. 
Standard Stanolex 
Heater Oil Furnace Oil 


15.3 


i4'3 
13.8 
Stanolex 
Fuel C 


8.5 
7.75 


Stanolex 
Fuel A 
1-749 gals... .. 
750 gals. & over 
Taxes: St. Louis, Mo. tax 
city tax. oe Moines, Ia., kerosine and furnace 
oil prices do not include 4c state tax. State 
sales, occupation, ae 9 ees 
be added where applicabl 
*“Temporary” price. 


imelud, 





le 
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Fire-Chief Gasoline 
ar Grade) 
Gasoline 
Taxes 
Dallas, Tex. 6.0 
Ft. Worth. 
i Falls... 


soocoocooooseosooscoo 


Ce HH rn Danwaoanoner 
- 


SS CCHMmnSScvee 
maar awnrwaoan-onwon 





tax includes these city & 

county taxes: a 2e city; Birmingham, le 
le city & le county; 
taxes not included in 
rices: Georgia, kerosine, ic; Montgomery, 
ine, le; Mississippi, kerosine 0.5c. 


Notes: 
Premium-grade gasoline t.w. 


regular. 
Cons. t.w. prices same as net dealer prices. 


San Antonio. . 
Port Arthur... 
Notes: Dealer t.w. prices apply also to all 
~ sy of consumers with minimum delivery 
° 

Premium -grade gasolire t.w. prices 2: 
regular. 


“so awsecnoconee 
AAMAARARASAAVAGA 
coocooooocoooo 


prices 2¢ above 
above 


39 





CRUDE OIL PRICES—in $ per bbi. of 42 U. S. gals. at the well, except Canadian prices as noted. 
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Prices in fields east of California were ef- 

fective as of 7 a.m., June 15, 1953, except as 
. Prices are by states 

eral areas in most states. 
where each company posts 
gravity schedules as shown above wil 
nished on est to NPN. Scattered fi on 
gravity schedule as well as fields for which 
flat prices are posted are shown in the Fiat 
Price Section. 


GRAVITY SCHEDULES 
ARKANSAS—Sweet Crude 
ee A: Arkansas Fuel, Esso, Gulf, Mag- 
nolia. 


ARKANSAS—Sour & Other Crudes 
Schedule M: Ark. Fuel, Esso, Ohio Oil. 


COLORADO—Sweet Crude 
Schedule A: Continental, Phillips, Pure, Sin- 
clair, Texaco. 


Kansas—All fields 

Schedule A: Carter, Cities Con- 
tinental, Gulf, Phillips, Pure, shell ‘Sinclair, 
Stanol ind, Texaco. 


LOUISIAN A—Central 
Catahoula Lake a ' Other Fields: 
Schedule N: 


Hemphill & — Fields 

Schedule 0: Esso, Gulf, Stanolind. 
Olla & Other Fields: 

Schedule P: Ark. Fuel, Esso. 


9 Ae gg gy egw 
ly & Other Fields: 
hedule F: Gulf. 
Eunice & 


Other Fields: 
enna E (24-29 gravity): Cities Service, 


LOUISIAN A—East 
Delhi & Other Fields 

Schedule N: eg Stanolind, Sun. 
Fairview & er Fields: 

Schedule O: Esso. 


COTESIA A — Hort 
Athens-Pettit & 


le P: Cities Service, Continental, Esso, 
Pure, Shell, Stanolind, Sun, 


ISSIPPI—Enucatta & Other Fields 
Sehedule Q: Esso, Gulf. 


MISSISSIPPI—Fayette & Other Fields 
Schedule O: Esso, Pure. 


MISSISSIPPI—Overten & Other Fields 
Schedule N: Exso. 


40 


MONTANA—Sweet Crude 
Schedule A: Carter, Phillips, Ohio Oil, Stano- 
lind, Texaco. 


MONTANA—Sour Crude 
Schedule R: Carter, Continental, 
Stanolind. 


NEBRASKA—AIll fields 
Schedule A: Pure, Sinclair. 


NEW MEXICO—Intermediate Crude 
Schedule D: Atlantic, Cities Service, Con- 

tinental, Gulf, Humble, Magnolia, Phillips, 

Pure, Shell, Sinclair, Stanolind, Texaco. 


NEW MEXICO—Sour Crude 

Schedule C: Atlantic, Cities Service, 
tinental, Gulf, Humble, Magnolia, Shell, 
clair, Stanolind, Texaco. 


OKLAHOMA—AIl fields 

Schedule A: Carter, Cities Serv Con- 
tinental, Gulf, Magnolia, Phillips, = Shell, 
Sinclair, Stanolind, Texaco. 


TEXAS—East Texas Field 

$2.90 Flat Price: A’. Fuel, Atlantic, Cities 
Service, Gulf, Humble, Magnolia, Ohio Oil, Pan 
American, Phillips, Shell. § Sinclair, Stanolind, 
Sun, Texaco. 


TEXAS—East Central 
Schedule B: Humble, Sinclair. 


TEXAS—Gulf Coast 

Aldine & Other Fields: 

" ~ eae P: Pan American, Phillips, Stano- 
in 


Anahuac & Other Fields: 

Schedule F: Cities Service, Gulf, Humble, 
Magnolia, Pan American, Phillips, Pure, Re- 
public, Shell, Sinclair, Sun, Texaco. 

Arcola Other Fields: 
Schedule J: Atlantic, Phillips, Pure, Sinclair, 


‘exaco. 
Goose Creek & Other Low Cold Test Fields: 
Schedule E (24-30 Gravity): Humble, 

Stanolind, Sun, Texaco. 
Hastings & Other Fields: 
Schedule E (20-40 Gravity): + Gulf, 
Humble, Pan American, Stanolind. 


TEXAS—North, North Centra 
Schedule A: Lg 
Sinclair, eae Texaco. 


TEXAS—Northeast 
(Asphalt Crudes) 
Cayuga & Other Fields: 
Schedule K: Pan American. 
Taleo & Other 
Schedule L: Humble, Texaco. 


TEXAS—Panhandle 
Schedule A: Gulf, Humble, Magnolia, Phil- 
lips, Texaco. 


Ohio Oil, 


Con- 
Sin- 


Pan 


1 
Gulf, Magnolia, 


Bianconia & Other Fields: 
Schedule I: Cities Service, Continental, Hum- 
ble, Pure, Stanolind, Sun. 


’ Humble, Magnolia, Phillips, 


Kelsey & Ciner Fields: 
Schedule H: Humble, Sun. 
Mirando & ‘Other Crudes: 
Schedule G (24-29 Gravity): Humble, Mag- 
nolia, Sinclair, Sun, Texaco. 
er Crudes: 
G (20-40 Gravity): Atlantic, Cities 
hae Humble, Phillips, Republic, Sinclair. 
jun. 


TEXAS—West Central 
Schedule A: Humble, 
Texaco. 


TEXAS—West Texas Sweet 

Schedule A: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Phillips, Pure, Shell, Sin- 
clair, Stanolind, Texaco. 


TEXAS—West Texas Intermediate 
Schedule D: Atlantic, Cities Service, Gulf, 
Pure, Shell, Sin- 


Magnolia, Stanolind, 


clair, Stanolind, Texaco. 


TEXAS—West Texas Sour 

Schedule C: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Ohio Oil, Phillips, Pure, 
Shell, Sinclair, Stanolind, Texaco. 


WYOMING—Sweet Crude 
edule A: Carter, Continental, Ohio Oil, 
Pure, Sinclar, Stanolind. 


WYOMING—Sour Crude 
Schedule R: Carter, Continental, Ohio Oil, 
Pure, Sinclair, Stanolind. 


FLAT PRICES 
(Listings also mainte sume fields on gravity 


schedules) 
ARKANSAS 
Limestone nr aon a ( {i= 
Sandstone Condensate 
Smackover (Ark. Fuel, (Garr) 


ILLINOIS 
Eastern Illinois (Ohio Oil) le below. Schedule J 
Illinois Basin (Ashland, Cities Service, 

i Magnolia, Ohio Oil, 


Plymouth (Ohio Oil) ............. 


INDIANA 
Indiana Basin (A re) 
Western Indiana (Ohio Oil) 1c below. Scheaule. 7 


Ashland, Pu 


(Owensboro-Ashland) . 
(Ashland) 


(Ashland) 


2.65 
3.02 


marge 
you Pigeon ( : emael 
a ar (Continental) Sa 
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OAS FASS EE FSET PO 


ier en ent 











Bivens (Atlantic) 
Creole (Pure) ...... 
Haynesvillo-Smachover ‘Taae: 
Condensate (Ark. Fuel, Gulf) 
Crude (Ark. ion Gulf) onsded snnes ie 
ee (Atlantic NE METRE AE 


A 





Sette Valley on 

Gloyd (Esso) 
South Louisiana Condensate (Esso) 
Sweet Lake (Pure) ... 

ia (Ark. Fuel) 

Ville Platte (Continental) 
MICHIGAN 
(Only lowest and highest postings of each 
company are shown below; other postings may 
be obtained on request to NPN.) 
Bay Pipe Line: 


ids 
Leonard Pipe Line (6-16-58): 


Clare ity bésie pumbobeutacécten 
Fo: & other fields 

Pure 

‘Adams & Deep Ri 

Coldwater & cher fields 

Simrall : 

Montmorency .. leokuseaawibens 
Barryton-Sun Denslow ° 





MONTANA 

Cat Creek pm 
Darling (Carter) ... 
Pondera (Phillips) 


OHIO 

Cleveland & other fields 
Corning (Seep, 6-16-53) 
Lima (S.0. Ohio) 


(S.0. Ohio). 


PENNSYLVANIA—Penn. Grade 

(Sept. 21, 1953, except Zanesville Sept. 22) 
Bradford, Pa. (Seep) 

Buckeye, Ohio (Seep 

Eureka, W. Va. (Pure, ‘Seep 

Middle Penn. District (Seep) 

Southwest Penn. District (Seep) 
Zanesville, Ohio (Ashland) ... 


TEXAS 

Agua Dulce (Republic) 

Atlee (Republic) 

Benedum Condensate (Sheil) : 
Cayuga Condensate (Pan American) 


Chapel Hill: 
Condensate (Sinclair) 
Crude (Sinclair) 
Charlotte (Humble) 5e above .. 
Clay Creek (Sun) 
Conroe (Humble, Sun, Texaco) 


Darst Creek (Humble, agen, 

Texaco) .. 2.79 
Pearsall (Humble) 5c below. Schedule C 
Quitman-Paluxy (Pan American) 2.75 
Tomball (Humble, Magnolia, Stanolind) 3.13 
Van (Humble, Pure) 2.73 
Willamar (Pan American) 2.70 





WYOMING 

Beaver Creek (Stanolind Sched 

Big Sand Draw ae Cena oe 

Byron (Ohio Oil, Stanolind) 

Garland (Ohio Of], Stanolind) 

Hidden Dome (Ohio a, +e 

North Sand Draw (Sinclair) * Schedu: 

Comme Basin (Ohio Oil, Stanolind, Tex- 
co) 


65 
Riverton Dome (Stanolind) .«+..«.Sehedule D 
Wertz (Sinclair) . ..Behedule C 


CANADIAN FIELDS 


(Postings of Imperial Oil Ltd. Prices are in 
Canadian dollars per bbl. of 85 Imp. gals., 
effective July 21, 19658, except as noted) 


Acheson/Stony Plain D-2, D-8 . $2.685 
Acheson/Stony Plain L-C. ry 


2.685 
2.387 
8.205 


y D3 
Oil Springs (5-1-52) 
Petrolia -52) 
Redwater D-3 


kage, 
$3.085 with 
gravity to 64 & over at $3.7 





CALIFORNIA 


S. O. California prices effective Feb. 16, 1953. All gravities above those quoted take highest price offered for the field specified. 


2 3 4 5 


ree 
od 
et et et et te 


A 
: Seesase3 


: 83ef 


a af ot ot ot at CL I 
: SESSESQSSRISS 


: S2eeRasensceeysses: : 


” 
cote co ce cococococononononononononstene- © se ee 
e¢ece * ovreee ene 


+ GCORONOPO MOH PO HOP PENS POMP wre - 
cad 


DODD rere ee 


: pesebasezassesrasss: 
B 


* SOM NM NMNNNNNNNNNNMHHr. - 


; gees socoeorononotonore® 
: Bee SseeRzaase 


co co co.co coco gece conononoronerononenoronsnoneno®: 
SESVeBBsSseRBasseasessnge: :::: 
eeeephnseesraseeete: ::::::::: 





Edison 
Elk Hills (Shallow)... . 


6 7 8 


ow” 


+ DRNMNNNWNHK Heer. - 
oad 


+ NNNNNNNNY-- 
a 


> SSSSNSKLRE: : 
POPONOROPOROPORO NORODOM rarer. « 


: RBRssReRseaz: : 


BSSTSSSBnsssezex: : 


g 
> 


aA 


+ DN NPNNKONNNNNNNNNNN-. 
a 


+ GNOKOPOKSNOM pO rOPoNOPONOMpOtoONO. - 
- 


+ BORO POPONO NO PO NMP MH. - 
A 


+ DODO MW ps ronson were tore. 
a 


: SARRSeseksssse: : 
00 Go 60 Go 02 00 CO Co coco CO COND RO NOND HONORS NO NS MONO RONONO . 


; govecnsonono no nneotonone ners. 
: SSSLSSRVLSSSVS3: : 
> BRSRaseeserges: : 


: SSeauageeseersrsess: 
: Seeeesseraaesssses: : 
; poronononononononelS: sss: 
: SBBSBBSSRS: : 32:3: 


Besesersaessssessenasexsres: 
; emeneononononononononehs: srt 
> PeSeeBaesBARS: 3: ::°2:::: 


December 30, 1953 + NATIONAL PETROLEUM NEWS 


10 ll 12 13 4 15 16 


+ Meococererons tore te. 
: RaeRSFSRa2= 


co coco on en go co sononote nonere ne 8. 


Seyysrsseeszases 
« eocococrcnconoronete- - 


:} BeBESseee 


coco ce Bevecocorerese- - - - 
: Rpeberasese: : :: 


cosoencncocococoees- ss: 
SSRSRESSSB: :::::: 


8 
8 
= 
R 
& 
S 


ee 
-“ 


+ @OCO OS Cd G8 0S NO fO FO NO BO OS FO PO 00 0 PO BO NOD 


: RRERSeBeastaeaseeassesss 


0 CO 60 OO GO CO CO CO CO NO NO NO RO NO NO ND NO NO PO NS NO ND NO PO ND 


SeResbacassesasasraserssesses 


GoG0.eOen en en en eo en en ceTONO NOHO NO NO RO NO RRO ND NO ND T+ r+ r+ = 
eeeressRa2 


seeerassesssscasssss 
, poneronehe- es 
: RSRSs $- . 
+ GEPCORSTO TO TONS PONS NO RO RO RO EO + 


 BRSsseureaseress: 


- eocreoconononrororonononoronens: © ss 
‘ Beeeeesaeaseeene : 5:5: :: 


SSSSSSRs 


oon 
= 


Schedule 
Signa! Hil! i Gang Beach ) » 


























BUSINESS EXECUTIVES | 


CHECK THESE QUESTIONS 





If you can answer “yes” to most of them, you—and your company— 
are doing a needed job for the National Blood Program. 





thig 
man 
has 


in hig veins ! 


Of course he’d never volunteer to give blood, 
anyway. But any resemblance of this old duffer 
to the average, red-blooded American is a 
mistake. 


For instance, several million healthy Ameri- 
cans have given blood. But it’s not enough. 


So this is to tell several million more Americans 
that their blood is needed—now! 


We’ve never let anyone down who was in 
trouble. When a GI gets wounded and suffers 
shock—he’s in bad trouble. He’s got to have 
blood and lots of it! Folks here at home need 
blood too—to save their lives. 


So make a date with your Red Cross, Armed 
Forces or Community Blood Donor Center. 


HAVE YOU GIVEN YOUR EM- 
PLOYEES TIME OFF TO MAKE 
BLOOD DONATIONS? 

HAS YOUR COMPANY GIVEN 
ANY RECOGNITION TO 
DONORS? 

DO YOU HAVE A BLOOD 
DONOR HONOR ROLLIN YOUR 
COMPANY? 

HAVE YOU ARRANGED TO HAVE 
A BLOODMOBILE MAKE REGU- 
LAR VISITS? 


HAS YOUR MANAGEMENT EN- 

DORSED THE LOCAL BLOOD 
DONOR PROGRAM? 
HAVE YOU INFORMED EM- 
PLOYEES OF YOUR COMPANY'S 
PLAN OF CO-OPERATLON? 
WAS THIS INFORMATION 
GIVEN THROUGH PLANT BUL- 
LETIN OR HOUSE MAGAZINE? 


HAVE YOU CONDUCTED A 
DONOR PLEDGE CAMPAIGN IN 


YOUR COMPANY? 


HAVE YOU SET UP A LIST OF 
VOLUNTEERS SO THAT EFFI- 
CIENT PLANS CAN BE MADE 
FOR SCHEDULING DONORS? 


Remember, as long as a single pint of blood may mean the difference j 3 
between life and death for any American . . the need for blood is urgent! 


One hour and you’re on your way. 


GIVE 
BLOOD 


.. give it again and again 
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CLASSIFIED 


DISPLAYED: yaa set in special type or with border— “Positions Wanted”—15 cents a word. Minimum charge $3 per insertion. 
per column inch. Box number counts 2 words. Copy must reach us by PO Wednesday 
UNDISPLAYED: $3 “Be Sale”, “Wanted to + ae “Help pn two weeks preceding date of issue. 
usiness Opportunities”, iscellaneous c ca- 
tions set in type this size without border—30 — a word. Minimum All classified advertisements are payable in cage i 
charge $7.50 per insertion. No agency commission or cash di ified advert 











Wanted to Buy For Sale 


An advertisement in NPN's 

Bastrn or midetor, emtgn Would con: Wy MAY Eat tal lane'le Sik"wwckst | Classified Section will bring 
Box 841. eS ee ee ae oe you quick, effective results 
Shell color, price $1250 at’ Beleit. Wiseon- at low cost. 

sin. Goodall ‘Oil Co. 

Position Open NATIONAL PETROLEUM NEWS 


WANTED: EXPERIENCED SERVICE STA- 330 W. 42nd St., New York 36, N. Y 
SOR for independent oil com- ‘ ‘ 
pany in Florida. Must be free to travel. State FOR SALE: 500@ GALLON, 3 COMPART WRITE TODAY 
salary expected and give references in first MENT, Fruehauf and Frazier trailers, com- 
letter. Write Box 850 pletely reconditioned and painted. Also new 
F ‘ 6300 gallon Standard Steel Casing head trail- 
ers available. Write or phone Harmon Tank 
HELP WANTED: EXPERIENCED ENGI- & Welding, P.O. Box 1512, Lubbock, Texas. 
NEER-SALESMAN to take charge, of Oil Phone 2-6521. ere ee 
rner Department of well establis' rm in 
the South. Should have experience in steam ADVERTISERS’ INDEX 
and industrial sales and installation super- —_— 
vision. Write qualifications and salary re- 
quirements to Box 845 

















Barkow Petroleum Co. 


ACTIVE Brodie Co., Inc., Ralph No. 
For Sale Heating & Fuel oil Business 
Established since 1936 2nd Cover 


COMPLETE UNIT 1952 FORD F-8 TRACTOR ae aS ae 
and 5650 gallon Trailmobile trailer both with Located in Central New York 
low mileage. Excellent condition. Will sell at Serving 350 Fuel Accounts 
a bargain. Farr and Buchanan, Box 679, Box 847 

Blytheville, Ark. 


Champlin Refining Co. 47 











Deep Rock Oil Corp. 37 


Eaton Mfg. Co. 3rd Cover 
Ever-tite Coupling Co. 


Fruehauf Trailer Co. 


Gilbert & Barker Mfg. Co. 





Hartol Petroleum Corp. 
International Lubricant Corp. 
Monsanto Chemical Co. 


National Cash Register Co. 
National Petroleum News 


New England Petroleum Corp. 


OPW Corp. 
Orchids of Hawaii, Inc. 44 


Patent Chemical Inc. 37 
Pure Oil Co. 4th Cover 


A copy of this quick-reading, 8-page booklet is 
yours for the asking. It contains many facts on the 
benefits derived from your business paper and 
tips on how to read more profitably. Write for the 
“WHY and HOW booklet.” Scully Signal Co. 35 


Refiners Marketing Co. 37 
Republic Oil Refining Co. 37 


Tide Water Associated Oil Co. 
McGraw-Hill Publishing Company, Room 2710, 330 Wes? 


42nd St., New York 36, N. Y. Wheaton Brass Works 
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PUBLIC RELATIONS 


Smog Program Study Ordered 


Los Angeles County Board of 
Supervisors has ordered imme- 
diate study of a seven-point smog 
program primarily affecting the 
petroleum industry. The board 
has jurisdiction over the Air Pol- 
lution District in the Los Angeles 
Basin. 

The list of seven recommendations 
for combatting the smog problem was 
drawn up at the latest meeting of the 
Governor’s Technical Committee. Five 
of them have a direct effect on the 
petroleum industry. 

1. All open skimming ponds, sepa- 
rators, sumps and sewers associated 
with the production and refining of 
petroleum shall be prohibited. 

2. Gasoline transfers involving mo- 
bile carriers shall be prohibited unless 
satisfactory means are provided for 
preventing escape of vapors to the 
atmosphere. 

3. The problem of spillage and loss 
of volatile hydrocarbons at filling sta- 
tions shall receive immediate attention, 
to the end that suitable equipment and 


BUILD STATION TRAFFIC 


ORCHID 


GIVE-A-WAYS 
they cost you mere pennies 
NOW — 
ORCHIDS DIRECT 
wae 





from Dept. A 


ORCHIDS OF 
HAWAII, INC. 


National Sales Office: 
54 West 56 St., N. Y. 19 © Tel.: JUdson 6-8950 


Growing Fields and Packing Plant in Hilo, Hawaii 


ae 


| line, 





PAD 1 





procedures for controlling this source 
of air pollution are to be put into use 
at an early date. 

4. The feasibility of reducing or 
relocating existing facilities and cur- 
tailing future expansion of air-pollut- 
ing industries, such as petroleum 
refining, shall be actively investigated. 

5. Enforceable regulations for con- 
trol of obviously offensive fumes from 
automotive exhausts shall be estab- 
lished immediately and enforced. 


6. Large motor vehicles, particularly 
buses and trucks, shall be required to 
use liquefied petroleum gas or equally 
satisfactory means for abating noxious 
exhaust fumes as rapidly as possible. 

7. Systems for collection and dis- 
posal of all combustible rubbish shall 
be established promptly and _ local 
burning shall therefore be prohibited. 

Members of the committee, who 
have visited most major refineries 
studying hydrocarbons as a smog 
source, said, “without exception, a co- 
operative attitude was shown,” point- 
ing out that many recommendations 
of the Air Pollution District have 
been carried out. 


Secondary Stocks Hit Year’s High 


Total secondary stocks at the end of October were at their highest 


level thus far this year. 


However the nation’s total secondary storage capacity was only 
63% filled as against 64% on the same date last year. 


Secondary stocks of all fuels except 
gasoline were higher than a month 
earlier. Compared with a year ago, 
distillate and residual fuel stocks in- 
creased, while gasoline and kerosine 


supplies declined. 


Total secondary inventories of gaso- 
kerosine, distillate fuels and 
residual fuels amounted to 57,200,000 
bbl. as of Oct. 31, 1953. This was an 
increase of 2,300,000 bbl. (or 4%) 
over the previous month. However, it 
was a decrease of 307,000 bbl. or 1% 
from stocks on hand a year ago. 


As of Oct. 31, 1953 secondary stor- 
age capacity amounted to 85,200,000 
bbl. in Petroleum Administration for 
Defense Districts 1, 2, 3, and 4. This 
capacity was being used as follows: 
30,800,000 bbl. for gasoline; 12,- 
900,000 bbl. for kerosine; 30,700,000 
bbl. for distillates; and 10,800,000 bbl. 
for residual fuels. 

Storage was located by PAD dis- 
tricts as follows: 38,300,000 bbl. in 
District 1; 36,200,000 bbl. in District 
2; 8,000,000 bbl. in District 3; and 
2,700,000 bbl. in District 4. 


_ Census Report on Secondary Stocks, Storage Capacity 


(Figures in thousands of bbi.) 
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838 
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511 
10 


NATIONAL PETROLEUM NEWS + December 30, 1953 





























... new thre every V2 seconds 


40 tires a minute, 58,000 every day, 21 million 
a year! That’s tire volume through service 
stations! 

More replacement tires are sold through the 
nation’s 200,000 service stations than through 
any other sales outlet. 

Whose tires are being sold in such volume? 
YOURS? Your batteries, your accessories? 

Are you getting your share of this service 
station TBA* business? Know how to get it, 
where to start, who has to be sold? 

There’s a particularly effective method of 


soliciting this business ... an inside track to the 


men who decide what TBA items shall be sold. 

You can reach the decision-makers in oil 
jobber organizations and major oil companies 
through National Petroleum News. These men 
read NPN to get latest marketing and merchan- 
dising news every week; renew their paid sub- 
scriptions at the rate of 84.5% each year. Your 
direct approach is through the pages of National 
Petroleum News! 

To announce, introduce or promote TBA 
products, your first logical advertising step is a 
program in National Petroleum News... the 
oilman’s magazine for 44 years! 


*TBA is the oil industry's designation for Tires, Batteries and Accessories AND NPN selis TBA! 


NATIONAL PETROLEUM NEWS 


A McGraw-Hill Publication 


Publishers of the 


Annval TBA Directory 


& Buyer's Guide 


Publication offices: 330 West 42nd St., New York 36, N. Y. 
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ABOUT OIL PEOPLE 


OLD AND NEW officers of the Tennessee Oil Men’s Assn., 
elected at the fall meeting in Knoxville, are, standing left 
to right: Carl Nicks, Nicks Oil Co., Dickson, vice-president 
for west Tennessee; E. J. Connable, Moto-Pep, Inc., Memphis, 
former president; John Howren, Holston Oil Co., Johnson City, 
Tenn, vice-president for east Tennessee; and H. L. Noblitt, 


Noblitt Oil Co., Tullahoma, vice-president for middle Ten- 
nessee. Seated, left, to right: Emile Pellettieri, Southern Oil 
Service, Nashville, secretary-treasurer; William D. Pettway, 
Pettway Oil Co., Chattanooga, president; and Alfred T. Levine, 
Nashville, who was elected to the position of general counsel 





Roy M. Stephens has been named 
chairman of the Oil Industry Informa- 
tion Committee for the Gulf-South- 
west District which includes the states 
of Alabama, Arkansas, Louisana, Mis- 
sissippi, New Mexico and Texas. Mr. 
Stephens is assistant sales manager for 
Humble Oil and Refining in Houston. 
He has been OIIC district vice chair- 
man for 1953 and served as Texas 
chairman for two previous years. 

Retiring from the chairmanship is 
R. J. Diwoky, executive vice president 
of Pan-Am Southern Corp., New Or- 
leans, who will now serve on the OIIC 
district committee. Mr. Stephens’ chief 
lieutenants will be Howard B. Wiley, 
division sales manager, The Texas Co., 
New Orleans, and Leslie R. Neal, Inde- 
pendent oil jobber, of San Antonio. 
Mr. Neal is a past president of the 
Texas Oil Jobbers Assn., a director of 
the National Oil Jobbers Council, and 
has been an OIIC worker since 1951. 

Elected to the district committee, in 


46 


addition to Mr. Diwoky, were: E. D. 
Kenna, executive secretary, Mid-Con- 
tinent Oil & Gas Assn., Jackson, Miss.; 
Charles Wilkins, who holds a similar 
position for Louisiana and Arkansas 
with offices in Baton Rouge; and J. D. 
(Duke) Davis, United Gas Pipeline 
Co., Jackson, Miss. 


Edward T. 
Seemer has been 
appointed direc- 
tor of industrial 
relations for the 
American Oil Co. 
He succeeds T. A. 
Aldridge who was 
recently made a 
vice president of 
the company. 

Mr. Seemer 
joined American 
Oil 21 years ago as assistant to the 
general credit manager in Baltimore. 
Since then he has held various posi- 
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E. T. Seemer 


of the association for the 29th consecutive year 


tions with the company in the credit, 
payroll, and personnel departments. 
Prior to his latest promotion he was 
assistant industrial relations director. 
His office will be in Baltimore. 

* 

F. J. Adams is retiring as vice presi- 
dent of the Gulf Oil Corp. and the 
Gulf Refining Co. effective Dec. 31. 
He is presently in charge of the Gulf’s 
Fort Worth production division. Start- 
ing with Gulf when he was 18, Mr. 
Adams has served in the company’s 
production department for 43 years. 

H. M. Bayer, present manager of 
exploration, will succeed Mr. Adams. 

e 


R. J. Ostrander has been promoted 
by the Ethyl Corp., to the position of 
assistant director of technical service. 
He will remain in Detroit where he 
has been supervisor of motor vehicle 
operations at Ethyl’s research and 
engineering laboratories. 
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William S, Whelan, assistant general 
sales manager of the Tide Water As- 
sociated Oil Co.’s eastern division, in 
charge of automotive sales, will retire 
Dec. 31, after more than 30 years 
service with the company. Beginning 
with the company as a salesman in 
Westfield, N. J., Mr. Whalen was pro- 
moted to special representative for 
New Jersey and then sale supervisor. 
In 1926 he was appointed sales man- 
ager of the company’s eastern depart- 
ment, and later was transferred to 
Boston as New England sales man- 
ager. He has held his present position 
in New York City since 1946. 

* 

Philip Fell has been named manager 
of Union Oil’s export sales, responsible 
for all sales originating in the eastern 
hemisphere and all shipments into that 
area. 

Mr. Fell, who has been with Union 
Oil five years, previously held positions 
in sales promotion, market research 

OFFICERS of the North Carolina Oil Jobbers Assn. for the coming year include: and sales development departments. 
(seated, left to right) S. D. Bryan, vice president, Raleigh; F. C. Roberts, president, During World War II he was aide to 
Gastonia; G. E. Maultsby, treasurer, Jacksonville; (standing, left to right) W. A. Lt. Gen. Leslie R. Groves, head of the 
Parker, re-elected executive secretary, Raleigh; Don Ward, assistant to the secre- Manhattan (atom bomb) project at 
tary, Raleigh; James C. Little, Jr., association counsel, Raleigh Oak Ridge, Tenn. 
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FOR DEPENDABLE COLD-WEATHER 
LUBRICATION IN TODAY'S POWER- 
—— FUL HIGH-SPEED ENGINES. 


Champlin Heavy-Duty HI-V-I flows instantly and freely for full 





wear protection on coldest days. Refined with an additive formula 
that gives it a richer, tougher, longer-lasting film, HI-¥-1 chases 
sludge by dispersing it...prevents corrosion by neutralizing harmful 


corrosive acids. 


| HI-V-I is the enemy of engine wear...keeps your customers cars, 


trucks and tractors running like new! 





Write, wire or phone for information on available dealerships. 


Complete Warehouse stocks HI-V-1 

A product of motor oil attain et: Enid ond 
Oklahome ity, Okle.; Superior, 

CHAMPLIN Omahe, Grand island and Lincola 


REFINING COMPANY Nebr.; Hutchinson, Konses; Mover 


City and Reck Rapids lowe; Den- 
ENID, OKLAHOMA ver, Colo.; Amerillc, Texes. 
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OFFICERS of the South Dakota Petroleum Industries Committee for the coming 
year are: E. W. Stephens, Pierre, re-elected executive secretary; S. L. Hjermstad, 
Hjermstad Oil Co., Wallace, chairman; and Guy D. Carroll, Standard Oil Co., Huron, 


re-elected vice chairman 


Harry Stewart, Shell Oil Co. division 
manager at Sacramento, Calif., has 
been named chairman of the Northern 
California Oil Information Commit- 
tee, succeeding T. C. Moroney, Hono- 
lulu Oil Corp. 


Milton F. Barkow, president of 
Barkow Petroleum, in Richmond, 
Calif., has added a new drum filling 
line and a new 5-gal. can filler, as well 
as several additional storage tanks for 
lubricating oil, at his terminal. 


G. H. Young C. A. Jackson 


C. A. Jackson, assistant to J. C. 
Donnell II, president of The Ohio Oil 
Co., has been appointed treasurer of 
the company, effective Jan. 1. He will 
succeed the present treasurer, J. R. 
Donnell, whose appointment has al- 
ready been announced as assistant 
manager of the company’s new supply 
and transportation department. 

G. H. Young will succeed Mr. Jack- 
son as assistant to the president. He 
is assistant retail sales manager at 
present. 


48 


E. A. Eckhardt 


P. D. Foote 


Dr. Paul D. Foote, vice president of 
Gulf Oil Corp. and Gulf Refining Co., 
and executive vice president and di- 
rector of the Gulf Research and De- 
velopment Co., is retiring Dec. 31. He 
has been with Gulf since 1927. 

Dr. E. A. Eckhardt, vice president 
and associate director of research of 
the Gulf Research and Development 
Co., is also retiring on Dec. 31. A 
pioneer in geophysical prospecting for 
oil, Dr. Eckhardt has been in the Gulf 
organization since 1928. 


Walter N. Bercaw will retire Janu- 
ary 1, from his position as superintend- 
ent in the industrial relations division 
of Standard Oil of Indiana’s general 
office manufacturing department at 
Chicago. L. J. Frodin, who will suc- 
ceed him, has been personnel super- 
visor in the same department. 

» 


Oscar E. Knappe, who heads the 
Valley Oil Co., has become a distribut- 
utor for the Hancock Oil Co. in the 
Oceanside-Escondido area of southern 
California. 


COMING MEETINGS 


JANUARY—1954 


Kentucky Petroleum Marketers Assn., Brown 
Hotel, Louisville, Ky., Jan. 6-7. 

Secy. of Automotive Engineers, Sheraton- 
Cadillac and Statler Hotels, Detroit, Mich., 
Jan. 11-15. 

Northwest Petroleum Assn., St. Paul Hotel, 
St. Paul, Minn., Jan 14-15. 

Kansas Oil Men’s Assn., 39th annual Con- 
vention, Lassen Hetel, Wichita, Kansas. 
Jan. 19-20. 


FEBRUARY 


Florida Petroleum Marketers Assn., 
meeting, Hotel George Washington, 
Jacksonville, Fla., Feb. 

Missouri Sage Asen., Chase Hotel, St. 
Louis, Feb. 8- 

Western nth Refiners Assn. regiona! 
meeting, Hotel Beaumont, Beaumont, Tex., 
Feb. 11-12. 

American Petroleum Institute, Lubrication 
Committee, Sheraton-Cadillac Hotel, Detroit, 
Feb. 15-17 

Iowa Independent Oil Jobbers Assn., annual 
convention, Fort Des Moines Hotel, Des 
Moines, Iowa, Feb. 17-18. 

National Tank Truck Carriers, Palmer House, 
Chicago, Ill., Feb. 22-24. 

Packaging Institute (petroleum packaging com- 
mittee), Houston, Texas, Feb. 23-24. 

Wisconsin Petroleum Assn., Hotel Schroeder, 
Milwaukee, Wis., Feb. 24-25. 


annual 


MARCH 


American Socy. for Testing Materials, spring 
meeting, Shoreham Hotel, Washington, D.C., 
Mar. 1-5. 

Secy. of Automotive Engineers (national pas- 
senger car, body and materials meeting), 
Statler Hotel, Detroit, Mich., Mar. 2-4. 

Texas Oil Jobbers Assn., annual convention, 
Baker Hotel, Dallas, Tex., Mar. 8-10 


Oil Industry Information Committee, Sham- 
rock Hotel, Houston, Texas, March 8-10 

Ohio Petroleum Marketers Assn., annual con- 
vention and marketing exposition, Deshler- 
Hilton Hotel, Columbus, Ohio, March 16-18. 

North Texas Oil & Gas Assn., annual meeting, 
Kemp Hotel, Wichita Falls, Tex., Mar. 27. 

Western Petroleum Refiners Assn., annual 
meeting, Plaza Hotel, San Antonio, Tex., 
March 29-31. 


APRIL 


American Society of Lubrication Engineers, 
em Cincinnati, Ohio, April 
5-7. 


National Petroleum Assn., 5ist semi-annual 
meeting, Hotel Cleveland, Cleveland, Ohio, 
April 14-16. 

Fuel Oil Distributors Assn. of New Jersey, an- 
nual convention, Berkeley-Carteret Hotel, 
Asbury Park, N. J., Apr. 28-30. 


MAY 


American Petroleum Institute, Lubrication 
> aaa Skytop Lodge, Skytop, Pa., May 
American Petroleum Institute, Safety & Fire 
m Committee, midyear meeting, 
Chase-Park Plaza, St. Louis, May 3-7. 

Empire State Petroleum Assn., Hotel Roose- 
velt, New York, May 9-11. 

American Petroleum Institute, Division of 
Transportation products pipe line confer- 
=. Warwick Hotel, Philadelphia, May 
0-12. 

American Petroleum Institute, Division of Re- 
fining, midyear meeting, Rice Hotel, Hous- 
ton, May 10-13. 

Indiana Independent Petroleum Assn., French 
Lick Hotel, French Lick, Ind. May 12-13. 
Asen. of American Battery Manufacturers, 
White Jepneamned ng W. Va., May 13-16. 
Oil Heat Institute o merica, Ben Franklin 

Hotel, # Puiledelphie, tins 17. 

American Petroleum Institute, Division of 
Marketing, midyear meeting, Cosmopolitan 
Hotel, Denver, Colo., May 17-19. 

North Carolina Oil Jobbers Assn., spring con- 
vention cruise on board the Queen of Ber- 
muda, sailing from Norfolk for Bermuda, 
May 23-28. 
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In the field 
or on th 
highway. <. 


Eaton Z- Sods cut 
soeatauling costs 


B. doubling the conventional number of 
gear ratios, Eaton 2-Speed Axles permit drivers to 
select the best ratio for every load and road con- 
dition. Whether hauling pipe over mud and ruts in 
the field or high-balling tankers over distribution 
routes, engines run in their most efficient speed 
range. This means less time in the shop, more time 
on the job, and thousands of additional miles of 
vehicle life. Eaton 2-Speeds last longer, too: positive 
lubrication at even lowest speeds is assured by 
Eaton’s exclusive forced-flow oiling system, and 
planetary gearing better distributes gear-tooth loads. 
Ask your dealer to tell you how these and other 
exclusive Eaton features can help you save time and 
money in either production or distribution. 


EATON 
PS oeed Thick 


AXLES 


Axle Division 
EATON MANUFACTURING COMPANY 
CLEVELAND, OHIO 


& PRODUCTS: Sodium Cooled, Poppet, and Free Valves * Tappets « Hydraulic Valve Lifters « Valve Seat Inserts « Jet 
Engine Parts * Rotor Pumps « Motor Truck Axles * Permanent Mold Gray Iron Castings « Heater-Defroster Units *« Snap Rings 
Springtites « Spring Washers » Cold Drawn Steel « Stampings « Leaf and Coil Springse Dynamatic Drives, Brakes, Dynamometers 





Pure Dil we TV! 


sponsors two top-rated shows 
plus many local TV and 
radio programs 


Today, Pure Oil dealers have two of the 


top shows on television selling for them: 


“Badge 114° 


(formerly ‘“‘Dragnet’’) starring Jock Webb 
¥ 
In the fall of 1950, Pure Oil 1 é 
sponsored TV in 17 markets where 
184,000 TV sets were in use. 
Today, Pure Oil sponsors TV B atl ( 0 ck 


shows in 38 markets where (formerly “Racket Squad”) starring Reed Hadley 
more than 8,200,000 television 
sets are in use! (An increase of 


4400%,) And Pure Oil is continuing its program of 




















expanding and improving TV coverage (as 
well as maintaining hard-selling advertis- 
ing support in other media, both local and 
throughout Pure’s 24-state marketing area). 
Personalities like Cedric Adams in Minne- 
apolis, Roundy Coughlin in Madison, and 
Bobby Dodd in Atlanta are also featured 
on TV for Pure Oil dealers. 


If you would like the backing of first-rate advertis- 

ing support that pays off in sales, investigate the 
with Pure possibility of selling Pure Oil products. The Pure Oil 

Company, 35 East Wacker Drive, Chicago 1, Ill. 





